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ANSWERING YOUR NEEDS 

We have greatly expanded our Fresh Produce and Top-Quality 
Bulk Foods Departments to give you, our valued customer, 
greater variety while maintaining our Everyday Low Prices. 

ALEXANDRIA 

I 
THANK YOU 

For Your Patronage 

We are always 
looking for ways 
to serve you better 

• 

• 
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Alexandria IGA: Big variety • 
ID a small town 

Store is always expanding product line 

The IGA in Alexandria prides itself on 
the variety of foods it supplies and on the 
qualified staff who serve customers. 

"We try to give the best variety, spacious 
surroundings and service in answer to the 
customers' needs," says Michel Ouellet, 
owner of IGA. 

This year, the store expanded its bulk 
food section and the produce department. 
The increase in these areas has allowed the 
store to have more exotic foods and larger 
size products, when they are available; says 
Mr. Ouellet. 

"We offer a pretty big variety for a small 
town," says Mr. Ouellet. 

Besides expanding the line of products in 
the bulk section, new equipment was added. 

To make room for the expansion in these 
departments, IGA had to re-arrange shelves 

of food, which caused some confusion to 
shoppers. "The store is sorry for any in
convenience this may have caused but we 
feel in the end it was beneficial for all,'' 
says Mr. Ouellet. 

Customers come first at IGA. The store 
offers specials throughout the. month and 
every Wednesday is senior citizens day. 
"I'd like to remind customers that Wednes
day, senior citizens get a discount on their 
purchases," says Mr. Ouellet. 

The Ouellets, Michel and Ghislaine, have 
many years of experience in store manage
ment. Mr. Ouellet worked for Steinberg's 
for 26 years before moving to Alexandria 
and Mrs. Ouellet was a store manager for 
six years. They bought the IGA nearly three 
years ago and business has been going 
strong ever since. Bulk food department unique in Alexandria 

Viau' s Ladies' Wear takes a family approach to_ business 
Viau's Ladies Wear in Green Valley has 

become a Bona Fide family business. 
Julie Viau , daughter of owners Colette 

and Emile, joined her parents in the ladies 
wear business in October and son Yvan has 
worked as the store's handy-man for several 
years. 

Mrs. Viau opened the store 21 years ago, 
with just one rack of clothing and has since 
turned the business into a successful store, 
carrying a full line of ladies wear and 
accessories. 

"The best success of a business is a 
satisfied customer," she says. 

Mrs. Viau will now pass on her exper
tise and skills in retailing to her daughter, 
Julie. Several times a year, mother and 
daughter travel to Montreal and Ottawa to 
attend shows featuring the latest fashions. 

The store carries a wide variety of styles 
from Canadian suppliers in Vancouver, 
Montreal and Toronto. Sizes range from 
petite to 44 in formal and casual attire. 

And during the past year, several changes 

have occurred within the store including in
terior renovations and a substantial increase 
in stock. 

Mr. Viau, owner ofGlengarry Bus Line, 
works behind the scelJe and does the book
keeping for Viaus. He is also the vice
president of the Richelieu Club and one of 
the principal founders of the Knights of Col
umbus in Green Valley. 

In addition to running the store, Mrs. 
Viau is involved in the organization of 
Green Valley Days, an annual event which 

takes place in late spring. 

Yvan also works full-time for his father's 
bus line and both Julie and Yvan attend 
night courses in management and accoun
ting at St. Lawrence College in Cornwall. 

Mrs. Viau attributes a great deal of her 
store's success to the dedication of her 
employees. Claudette Jeaurond has been 
with Viaus for 13 years, while Vivian 
Lefebvre has been there for eight years. 

TWO GENERATIONS TO SERVE YOU 

Julie and Collette Viau 

VIAU'S 
•• 

Emile and Collette Viau of Viau's Ladies Wear in 
Green Valley are proud to announce that their 
daughter, Julie, has recently joined them in their 
ladies' wear shop. 

We have recently renovated our entire store and 
invite all our friends and customers to visit us. 

Our steady growth over the past 21 years is thanks 
to you, our loyal customers and particularly our 
faithful, friendly staf: Claudette Jeaurond (13 years) 
and Vivianne Lefebvre (8 years) also Ivan Viau, 
maintenance. · 

Thank You All.Again 

LADIES' WEAR 
Green Valley 525-2992 



Agnes McDo·nald setting up Christmas display at Jenny William 

A new look for 
Priest's Mill staff 

A new look for the Priest 's Mill staff adds 
to the old Glengarry atmosphere and accen
tuates the restaurant' s Scottish fare . 

The new look is comprised of the Mac
Donald , the Hunting Diana and the Muted 
Stewart tartan kilts, worn with white 
blouses , for the main dining room, Settler's 
cabin, and Gristmill Pub, respectively . The 
waiters sport white shirts, Black Watch tar
tan ties and navy pants . The Priest 's Mill 
is a landmark which thnves on local history 
and owners Agnes and Ewen MacDonald 
keep a traditional Scottish theme. 

trai ning program fo r their staff this year . 
" With a business such as this and the 
number of employees we have , training is 
a crucial part of business," said Mrs . 
McDonald . The business employs more 
than 40 people and in the summer , that 
number increases to at least 50 . 

The banquet room is used throughout the 
year for weddings , parties and meetings and 
they are planning to make it more versatile 
by adding up-to-date equipment for use dur
ing seminars . 

And Jenny William , located right next 
door , has undergone a few changes this 

The restaurant abounds with history and year. Because of the increase of customers 
antiques , creating a charming , quaint and and merchandise. Jenny William expanded 
relaxing atmosphere. It 1s divided into four to include the Victorian room, used to house 
sections : upstairs there is a banquet hall , on the Christmas display . 
the main floor a dining room and the Set- Craftl-. are handmade; many by local peo
tler 's Cabin and <.lownsta1rs the Gmtmill pie . The store carries a variety of unique 
Pub . Each section is unique an<.I differen\ items you will not find anywhere else in 
from the other. providi ng patrons with a · Alexandna. Scented candles, cinnamon tea. 
variety of atmospheres to choose from . potpourn . achets and a vanety of soaps and 

Each section has a different menu , retlec- creams are only a few of the many goods 
ting delicious and unparalleled dishes . The lining the shelves in Jenny William . And 
pub 's menu was expanded this year to in- soon. the store will offer a complete li ne of 
elude pasta dishes . These new dishes have incense 
been well received and are popular , says A line of paints has been added to the ex
Mrs . McDonald The ettler 's Cabin menu tensive inventory . Old Village Paints, from 
and the <.lcsscrt me nu will also be expand- the U .S., are made from the original recipes 
ed to include some interesting dishes . The used as long ago a!> 1600 and up until the 
pub is no~ serving Domestic Blue on tap 1800s . They are great for older homes. "It 
as well as imported draft . is super paint for redecorating and the col-

The pub 's Dagwood Buffet laid out in the or are wonderful. The Buttermilk paint is 
pub on Thursdays and Fridays h:is gone beautiful for stencil ing material and it tays 
over well with the businessmen who are in forever," says Mrs . McDonald . 
a hurry. says Mrs. McDonald . The main And now customers can eat at the Priest's 
floor offers a luncheon menu and daily Mill and go directly to Jenny Wilham 
specials . without stepping outside. A doorway .has 

Through a pride of Glengarry history and been constructed in the stone wall. 
in ·response to needs of the customers , the previously separating the building . The 
Mc Donalds have built thei r restaurant into McDonalds are constantly thinking of ways 
the histoncal and unique showplace it is to- to enhance the establishment. 
day. said Mrs . McDonald . They trv to be Patrons come from as far away as Mon-
dt erent she aid treal. Ottawa and the U .S.. says Mrs. 

Doeal:'d:ftirit-'iJll~Mtti trig'& J\~W ,j 0t11ild.... , .. ·• ~., ...... • 

The Glengarry News, Alexandria, Ont. 

Our latest expansion 
This scene during the pre-Christmas season in the Victorian room 

changes completely in the New Year to herald the coming of 

Sprin(."l . 
A celebration of the official opening of Chapel Road , access en

trance from Priest'-s Mill , is in the plann ing . 

14 Main Street South, Alexandria 
525-4226 

<Pt\tesT:S 1vf1LL 
RESTAURANT & PUB 

'Dear 'Frienos; 
1988 

We take the opportunity to thank you 
for your continueo patronage ano support. 

It is a real pleasure to be a part of such 
a wonoerf ul ano oynamic community. 

Ji. warm welcome is extenoeo to all 
newcomers in this area to visit ano enjoy 
our various menus ano weekly highlights. 

On behalf of everyone at Priest's 
Mill, we look forwaro to serving our 
community for many years to come. 

Yours- truly 
'Ewen _ anJ Jl.gnes Mc'DonalJ_ 

• 

• 

• 
• 
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GLEN GARRY 
Golf and Country. Club 
This Is Your New, Expanded 18-Hole Golf Course 

GLENGARRY GOLF 
And 

COUNTRY CLUB 
Alexandria Ont. 

The Glengarry Golf and Country Club would like to 
welcome all golfers to our 1988 season. The full 18-hole 
golf course will be completed tb~s year, however the 
weather and growing season will determine when it will 
become playable. 

, . ~ 

1988 l\1EMBERSIIlP FEE SCHEDULE 
MEMBERSIDPS* 

Man . .... .. .. ...... . ... .... ... $285 Senior Citizen Man ..... .. $220 
Lady ....... .. .. ... ............ 250 Senior Citizen Lady .. ...... 180 
Man & Wife .. .. . . . .. ....... 470 Sen. Cit. Man & Wife .... 395 
Family .......... .... .......... 520 • (Age 18 or less 

JUDIOr as of May 1st) •. .•• .•.•• . .•. 65 
Weekday Man ............... 220 College Student . . . . . . . . . . . . . 180 
Weekday Lady .. .. ... ....... 200 Social Member .. . ...... ...... 40 

*A one-time initiation fee of $200 (payable in two equal instalments) 
applies to new, non-shareholder members. 

GREEN FEES 
WEEKDAYS ·-··· ·· · ··· ········ $10.00 
WEEKENDS & HOLIDAYS $14.00 

, .. 
296 .,. 
320 
310 

"' 302 
m m 
13" 123 

TOTAL ,.., im ,. 35 

TOTAL YARDAGE MEN 6222 
LADIES 5.305 

,J 

13--------. 

,-.7.1 .. 

10 
II 
12 
13 41~ ,. 320 

" 
.,. 

" ~10 
17 "' " "' 

"" 

120 
3'6 
?IJ ,,. 
336 

"' ,00 

2732 

COURSE PAR 

J6 35 

MEN 72 
LADIES 70 

I 
1 • 
' I 

I 

We are always looking for new members so if you are 
a current member, bring a friend and introduce him or 
her to your new golf course. With your help our member
ship will grow. 

See you on Opening Day in late April! 

For further information and application forms 
Please call: 

James MacDonald 
525-2912 

Or write to: 
Glengarry Golf and Country Club 
P.O. Box 400 
Alexandria, Ont • 
KOC lAO 
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Big increase in building permits shows 
Kenyon Township is growing steadily • 

1987 was a year of change and progress 
in Kenyon Township. 

The year began with a dramatic increase 
in the sale of building permits, im
provements and additions to older homes 
with insulation, electrical and plumbing ser
vices being added to many homes 
throughout the township. This was due to 
lower interest rates and government grants. 

A major portion of the budget was put in
to road maintenance , with new projects in 
road-building in small areas. The wash
board area at the east end of Concession 6 
was broken up and a new layer of crushed 
rock was laid. 

Responsibility for concession 2 and the 
portion of Kenyon Dam Road between 
Hwy. '.34 and Hwy. 43 has been taken over 
by the united counties and numbered #45. 
This area has become a heavily-travelled 
bypass from Alexandria . 

A new sidewalk was laid along the west 
side of the road going north through 
Dunvegan village. The project on conces
sion I Boundary Road will begin in 1988. 
New road signs have been installed where 
necessary . 

Road equipment was upgraded with the 
purchase of a new truck and snowplow. The 
current system of open storage for sand and 
salt did not meet the approval of the 
Ministry of the Environment. Consequent
ly, through negotiations between council 

Ministry of Transportation and Communications Official Gord Perry 
visits with Kenyon Township officials and Garage employees 

and the Ministry of Transport, complete 
funding was provided for the construction 
of a salt shed, completed in December. Par
tial funding had also been received for the 
purchase of the truck and plow . 

Fire boundaries were re-arranged to pro-

vide more equal coverage to all ratepayers . 
A new communication system was install
ed for the use of the fire department and two 
new members were added. 

The township's Comprehensive Zoning 
Bylaw is currently taking shape, with com-

TOWNSHIP 
OFKENYON 

~~ 
\ 

.\ 

Present members of council 

bined assistance from the Ministry of 
Municipal Affairs, the County Planning 
department and consultant John Uliana. 
Public meetings were held to obtain input 
from the ratepayers. 

A Beaver Control Program with funding 
under the Raisin Region Conservation 
Authority, was an important part of the 
overall drainage program. A new system of 
erosion control drainage was installed on the 
MacEwen drain, the William Kippen pro
perty and the Kenyon Agricultural grounds. 
These areas are worthy of note for water 
and land erosion control. These projects 
were constructed under the supervision of 
the township drainage superintendent with 
funding from the Ontario Ministry of 
Agriculture. 

The building and lot adjacent to the 
township hall in Greenfield was purchased 
and was demolished . This area provided 
parking area and space for additional 
storage and office area for township staff. 

The second phase in the construction of 
a playground in Apple Hill was completed 
in 1987, with the completion of the 
ballpark, levelling, seeding and fencing. 
Bleachers and additional fencing to control 
traffic around the ballpark will be installed 
in 1988. 

1987 was a very good year, with all in
dications that 1988 will be another year of 
progress for Kenyon Township. 

Reeve: J. Wilfred Vallance 
Deputy-reeve: Finlay McDonell 
Councillors: Gerald Trottier, Joan Siwik, 

Clerk-Treasurer: Mary J. McCuaig 

Donald Besner 

Greenfield, Ontario 

Road Superintendent: John H. McDonald 
Drainage Superintendent: 

· and Building Inspector: P.eter Addisor 

R.R. 5·, Alexandria 527-2090, 527-5543" . 
• 
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Ambition, quest for success and 
great cars built ·Highland Motors 
by Janet Clermont, 
Staff Writer 

A lot of ambition coupled with a quest to 
succeed, has driven Bill Campbell to make 
his mark in Glengarry. 

Mr. Campbell, owner of Highland Motor 
Sales in Maxville, started his business in 
1976, with a handful of automobiles and 
three employees. Today, he owns three car 
dealerships and employs 45 people. 

He owns Glengarry Ford in Alexandria 
and Glengarry Honda in Maxville. 

Mr. Campbell is a firm believer in the 
line of automobiles Highland Motor Sales 
carries: the Toyota. 

Mr. Campbell said the Canadian Auto 
Association sent out questionnaires to 
35 ,000 of their members inquiring about the 
types of autos they own . In five years out 
of six, consumers indicated the best vehi
cle is the Toyota. 

''It won the highest customer satisfaction. 
About 98 per cent said they would buy a 
Toyota again . And that is extremely high . 
I feel pretty good about th~ product we of
fer ," he says. 

In addition to a wide selection of cars and 
trucks , the dealership comes fully equipped 

with a parts and service department and a 
body and paint shop, all featuring the latest 
equipment. 

"We are very proud of the shop. One was 
recently named a preferred body and paint 
shop by a major Canadian insurance com
pany. Now that's a feather in anyone's 
cap," says Mr. Campbell. 

A customer may also bring his vehicle in
to the shop for under-coating to prevent 
rust. 

'' A fabric protector protects the interior 
of the vehicle from stains and spots. The 
exterior is protected by the application of 
a paint-sealant," he says. 

Mr. Campbell is a firm believer in 
customer satisfaction. Every three, six and 
12 months , self-addressed stamped ques
tionnaires are sent to customers to obtain 
feedback and to remedy any dissatisfaction. 

His sales career began at Victor Business 
Machines in Ottawa and after numerous 
promotions, he was transferred to Belgium. 
In 1976 Mr. Campbell , along with wife 
Faye and daughter Kellie, decided to return 
home to Maxville to set up this very suc
cessful business. 

Bill Campbell 

THANK YOU FOR 12 YEARS OF tOYALTY 
We are proud to have been 
providing Glengarrians with 

TOY:OTA 
. \ 

MOTOR VEHICLES 

True Automotive Value 

Canadian Automobile Association 's 
Used Car Performance Award winner ... 

1983, 1984, 1985, 1987 and 1988 
Winner of 5 out of the 6 years the· award has been given! 

Jacques Yves Parisien 
Sales Manager, Highland Motors 

HIGHLAND MOTOR SALES (Maxville) LTD . 
Main St., Maxville 347-3950 or 527-2735 

. __ .. ., 

I 
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I 

I 
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From left to right, Laurent Major, son Paul and Gerald Trottier 

Trottier Farm Equipment: A 
Glengarrian success story 

When Gerry ·and Rene Trottier first open
ed the doors to their farm implements 
dealership back in 1972, they were the new 
" kids " on the block. Capturing a share of 
the local market would be an uphill battle , 
and they knew it. 

Today, over 15 years later, the brothers 
have forged a business that has become one 
of the most successful in the Ottawa Valley, 
indeed in Canada; out of 165 Ford/New 
Holland dealerships in the country, Trottier 
Farm Equipment placed 18th overall in 
terms of sales and servicing. 

The Trottiers have other reasons to 
celebrate. Just three weeks ago, they sold 
their 400th new tractor. And to show off 
their latest lines to prospective buyers and 
long-standing customers alike, they recently 
staged an open house at the business's loca
tion on Hwy. 34, one km west of Alexan
dria. As well, with the merger of Ford and 
New Holland, Trottier Farm Equipment has 
expanded its range of service and 
equipment. • 

But the Trottier business is a success story 
that Gerry notes never came easily . 

After a fire in 1973 destroyed their 
newly-opened business, located where 
Riverview Dodge now is, the Trottier 
brothers built a 3600-square-foot building, 
shop, offices and a parts department on the 
current site. That was in 1974. 

In 1979, -they added 4,050 sq. ft . of 
warehouse space and six years later, 600 sq. 
ft. for an assembling and painting room. 
Along the way, the business expanded its 
implements line, adding New Idea brand in 
1982 . 

But the Trottiers haven 't stopped pro
gressing. In 1987, a New Holland franchise 
was added with the Ford merger, and the 
brothers added 800 sq. ft. for parts storage 
space. __ 

The office was computerized in 1982-83 
in order to allow the business better inven
tor~ control - all parts located on the 
premises are on computer , enabling staff to 
track down any part in a moment's notice. 

Employing from seven to nine employees 
depending on the time of year, the business 
offers hay racks , wood splitters , bale forks 
and mall lawn garden trailers - all built 
on the premises during the slower winter 
months. Over the past five years , the 
business turned out 140 hay racks. 

But it is the tractors and other implements 

for which the Trottier name has become 
famous. From 8 h.p. to 18 h.p. lawn and 
garden tractors and the 1000 series from 
13.5 to 35 h.p. to 40 to 140 h.p. agricultural 
tractors , the business offers an array of 
equipment suitable for all needs, as well as 
all of the attachments and accessories. 

Both men have maintained a strong sense 
of community in their climb to success. 
They and their machines can be seen at all 
the local trade shows, the Highland Games 
and local fairs, all of the plowing matches 
and the Ottawa Valley Farm Show. 

The business supplies all of the tractors 
for Alexandria's July I parade, courtesy of 
the business. 

Gerry is a member of the Knights of Col
umbus , and was chairman of the local 
Snowarama for about six years . His most 
visible role in the community , however , is 
probably as councillor for Kenyon 
Township . He is past-president of the Na
tional Camping and Hikers Association, 
Cornwall District. He has also acted as 
finance committee member for the Sacred 
Heart Church. 

His brother Rene has been a long-time 
member of the Glengarry Old Time Fid
dlers and continues to play oldtimers 
hockey. He also coaches soccer in the 
surn~er. · · 

The brothers have been awarded trips as 
a resu_lt of their success as dealers for -
Ford/New Holland. Sales contests spon
sored by the company to reward dealers on 
total sales has been responsible for sending 
Gerry and Rene to Nassau, Accupulco, 
Mexico, Los Angeles, Bermuda, Miami 
and New Orleans. They've also attended 
business meetings in Florida, Las Vegas , 
Reno , Nevada. 

Gerry is quick to add that Ford/New 
Holland awards these trips based on total 
sales contests. 

" We spend a lot of hours here in the 
night , " Gerry says . " We just about earn
ed those trips. " 

And despite their success, it's unlikely the 
brothers will be satisfied with providing 
their customers with their existing servic~s. 

Gerry admits with a smile , "Our goal is 
to keep progressing and to serve our 
customers better, to keep more parts on 
hand , and to eliminate the farmer ' s 
downtime as best we can." 

~h_e _G1eriga_r~y· News, Ale'xandria, Ont. 

TROTTIER 
Farlll Equiplllent Ltd. 

Your Award-Winning 
Ford Tractor Dealership 

Gerry (left) and Rene Trottier, co-owners of Trottier 
Farm Equipment Ltd. with some of their 1988 line-up 

We've been selling and servi~ing Ford Tractors 
in Alexandria for 16 years and are proud to 
have you as our customers. 

THANK YOU 
The loyalty and support of you, our satisfied customers m 
Glengarry and area, have placed us in 

THE TOP 20 DEALERSHIPS ACROSS CANADA 

We are ·now proud to off er you the full line of 

NEW HOLLAND FARM EQUIPMENT 

TROTTIER 
Farm Equipment Ltd. 

Hwy. 43, AJexandria 

FORD 
525-3120 

• 

·• 

• 
• 
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Computers innovate a growing business 
Wilfred Major Ltd. has undergone a 

number of changes to better serve the needs 
of area farmers during the last 28 years. 

A feed mill operation located in North 
Lancaster, the business went through 
another transition last year, the installation 
of a computer system. 

Wilfred Major, who along with wife, 
Therese and son Jean, manages the family
operated business , feels the computer 
system will be a valuable asset. 

'' All our accounts payable and accounts 
receivable will be kept on the computer and 
it will be easier for us to look up," says Mr. 
Major . 

Another area of expansion took place last 
spring with the construction of new offices. 

The business aims to supply local farmers 
and Shur-Gain franchise mills with the best 
quality products available. 

A major part of the feed mill business is 
the manufacturing and shipping of grain 
products to the Shur-Gain mills, located in 
Northern Quebec and Eastern Ontario . 

When Mr. Major purchased the company 
from his uncle in 1959, the business pro
duced 25 tons of bagged feed per week. To
day, the company produces about 500 tons 
per week. There is a full-time staff of 10. 

Five major expansions in recent years 
have facilitated the increased manufactur
ing capacity of the feed mill. The main floor 
is approximately 10,000 sq. ft. and five 
levels complete the facility. 

Mr. Major says his company will con
tinue to strive in providing excellent service 
and quality products to local farmers. 

Wilfred Major Ltd. has served farmers for 28 years 

Providing You With The 
Most Advanced Technology 

In Livestock and Poultry 
Feeding and Management 

BALANCED FEED, BULK 
FEED~ PELLET 'FEED, COM~ 
PLETE LINE ·oF DOG AND 
CAT FOOD 

Serving Glengarry Since 1959 

WILFRID MAJOR Ltd. 
Grain Merchant 

North Lancaster 347-3211 347-3919 
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Teresa Gunn and owner Margaret Millett 

The Big Dipper 
has a scoop for you! 

If ice cream is your fancy, a stop at the 
Big Dipper in Lancaster is a must. 

Starting its seventh year of operation, the 
Big Dipper has built a solid reputation for 
its wide variety of flavors in ice cream. And 
it just isn 't local customers who come back 
for more of the Alllt Foods products. 

"We like to think we have a good reputa
tion for our ice cream . We get people com
ing back from as far as Montreal. People 
from Glengarry, as well as Cornwall drive 
to Lancaster for the ice cream," says Marg 
Millett, who along with husband Barry , 
own the popular dairy bar. 

The Milletts moved the business to its 
present location on Main Street, last sum
mer. Located between Chez Nonl")ande 
Florist and Lancaster Pharmacy, the move 
bas provided customers with better parking 
facilities and a larger store. 

Summer months are extremely busy for 
the Milletts and the staff at the Big Dipper. 
Though the store is open seven days a week 
from 8 a.m. to 9 p.m. throughout the year, 
business increases in the summer months 
with the influx of tourists, campers and cot
tagers in the Lancaster area. 

Apart from dairy products, the Big Dip
per carries a variety of confectionery pro
ducts, magazines and newspapers . 

The business has a full-time staff of three 
people which includes Mrs. Millett , Teresa 
Gunn and Georgina Wallace. Charmaine 
Millette and Kelly Lawson work part-time 
at the Big Dipper. 

A former school teacher, Mrs. Millett en
joys serving the public and meeting people. 

She says, " One of the nice.st things about 
operating a store is that you meet a lot of 
Qice people and I enjoy that. " 

MAC'S MARINA 
Where Boating is a Family Affair 

Serving 
Glengarry 

Since 
1972 --Summer and Winter Storage 

SALES & SERVICE 

A 1YAMAHA 
~ SNOWMOBILES 

Hwy. 2 South Lancaster 347-2788 

The Glengarry News, Alexandria, Ont. 

THE -BIG DIPPER 

To All Our Great Customers 

Thanks For Your Support 

We carry a wide variety of 
newspapers and magazines. 

We also carry dairy products 
including ice cream and 

specialty ice cream treats. 

Fresh bakery goods 
delivered twice weekly. 

We have a variety of penny 
candies For our younger 

customer to enjoy. 

347-2012 
207 Main St., Lancaster 

• • 
• 



The Glengarry News, Alexandria, Ont. Progress-Wednesday, April 20, 1988-Page 11 

When Raymond and Nqrmande Beaupre 
purchased the Lancaster Florist shop in Ju
ly, they didn't stand pat with their new 
acquisition. 

Facelift at Chez Normande provides new flora aura 
The Beaupres, who moved to Lancaster 

10 years ago and became well-established 
• in the business community, decided to give 

the building a facelift. They named the shop 
Chez Normande, after Mrs. Beaupre. 

Today , long-time customers would be 
hard-pressed to remember what the old 
flower shop looked like. 

Extensive renovations have transformed 
the Main Street building into a modern, 
comfortable boutique. 

"The building was an eyesore on Main 
Street at one time . Most of the renovation 
work was done by Alain Beaupre Construc
tion and our new front window was install
ed by Green Valley Glass. Our renovations 
are almost complete," says Mr. Beaupre. 

The extensive renovations also attracted 
new businesses to the area. The building ac
commodates Chez Normande, the Beaupre 
home and another business, the Big Dipper, 
owned by Barry and Marg Millett. 

Chez Normande carries a large daily 
supply of fresh flowers to provide 
customers with quality; they have increas
ed their selection of cut flowers and plants. 

The business has joined the Teleflora 
World Wide Delivery Service, which 
enables the Beaupres to prepare orders for 
flowers from clients all over the world. 

Mrs. Beaupre runs the flower shop and 
is assisted by part-time employee Melanie 
Carriere. Store hours are from 9 a.m. to 6 
p.m. Monday to Thursday , 9 a.m. to 9 p.m. 
on Fridays and 9 a.m. to 5 p.m. on 
Saturdays . 

The Beaupres have been involved in the ............... _......,'---__ ...._......._ __ 
business community in Lancaster for 10 
years. Florist shop owners: Raymond and Normande Beaupre 

.. 

LANCASTER 

FLORIST 
\ 

\ 

''CHEZ NORMANDE'' 
OPEN: Mon. - Thurs., 9 a.m. to 6 p.m. 

Fri., -9 a.m. to 9 p.m. 
Sat., 9 a.m. to 5 p.m. 

203 Military Rd. 
Lancaster 

347-2632 

3Toleflom 
Worldwide DeLivery 

LANCASTER 
FLORIST 

'CHEZ NORMANDE' 

Come and see us at our newly renova
ted flower Shop at 203 Military Rd., 
Lancaster in the same building as "The Big 
Dipper" also recently renovated. 

RENOVATIONS BY: 
ALAIN BEAUPRE CONSTRUCTION 

CHEZ NORMANDE STORE FRONT BY: 
GREEN VALLEY GLASS 
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From left to right, standing - Manager Brian Fisher, Vice
president Finlay McDonell, sitting, Lorraine Rigby and Joan Belch 

Farmers Mutual: 90 years of service 
The Glengarry Farmers' Mutual Fire In

surance Company is proud to say it has been 
serving this community for over 90 years. 

Glengarry Farmers' Mutual was 
established in 1895 by local farmers who 
were unable to obtain fire insurance 
elsewhere. From the basic fire coverage on 
farm buildings, the company has expanded 
its coverages to include complete lines of 
coverage on most rural, urban and small 
commercial risks. 

Although the years have seen many 
changes in the company, it still remains ful
ly owned by its policyholders and communi
ty oriented. Profits , instead of being paid 
to outside shareholders, are invested 
whenever possible in the area through 
municipal bonds and debentures. In addi
tion, the company has put approximately 
$11.5 million back into the community over 
the past IO years through claims paid to 
policyholders . The company also takes 
great pride in donating ro local charities, 
agricultural fairs, etc. 

At present, Glengarry Farmers' Mutual 
has over 4,000 policyholders and its annual 
premium is approximately $1 .3 million. 

For the past few years Glengarry 
Farmers' Mutual has employed a loss 
prevention officer in an attempt to add to 
safety of the policyholders and their proper
ty. The loss prevention officer, Michael 
Leger, will visit the policyholders and check 
the premises for fire hazards and other safe
ty dangers . When warranted, Mr . Leger 
will recommend ways for the policyholders 

' . \ 

to make their homes safer. The company, 
through brochures and by having company 
representatives speak at various meetings, 
has attempted to educate its policyholders 
on the pangers within their homes and 
businesses, especially the potential hazards 
of wood burning appliances and poor elec
trical wiring. 

The company is a member of the Ontario 
Mutual Insurance Association, the Canadian 
Association of Mutual Insurance Com
panies, the National Association of Mutual 
Insurance Companies based in the United 
States, and the Fire Mutuals Guarantee 
Fund. 

The board of directors is elected by the 
policyholders at their annual meeting. The 
directors represent the varioµs townships in 
which the company does business. The 
president and vice-president for 1988 are 
Sesel Wert and Finlay McDonell 
respectively. 

There are changes planned for the future, 
says Mr. Fisher. Eventually the company 
would like to offer life, and accident and 
auto insurance. 

Farmers' Mutual is also considering com
puterizing the office. And with all these 
changes, they will eventually have to move 
into a larger building, he says. One thing 
will remain the same; it will always be a 
community business . 

"We are a local company. Policyholders 
don't have to deal with some head office in 
Toronto. We are right here," says Mr. 
Fisher . 

Riverview Dodg~ on the move 
New management and a new outlook has 

Riverview Dodge-Chrysler driving for 
success. 

Raymond Gregoire took over the Alex
andria dealership, formerly owned by J. 
Briere , less than six months ago and 
Manager Franc;ois Dube is happy with the 
reception they have received . 

Mr. Dube has worked for the Gregoire 
Group for five years and was transferred to 
Alexandria from the Ford lot in Embrun. 
"I could have gone to any one of the dealer
ships, but I chose Alexandria because I like 
the people here," said Mr. Dube. 

Mr. Gregoire has been in the car business 
since the late '50's. He owns five dealer
ships throughout Eastern Ontario and has 
a large used car lot and a Ford dealership 
in Embrun , a Toyota dealership in Cornwall 
and in 1987, he acquired the two Riverview 

· Dodge deji er,5hips iq Cornwall and 
leianclria. 
Chrysler products are- competitive and o -

fers a seven year guarantee, said Mr. Dube. 
Chrysler· also offers rebates throughout the 
year. 

Currently, 60 cars and trucks are on the 
lot. The business is rapidly increasing and 
there are plans for expansion. Mr. Dube 
feels good business is a result of "offering 
good honest service, no gimmicks, no 
catches." 

-A best seller is the Aries K car, its 
remarkable price and quality is an eye
C!ltcher, he says. 

Riverview Dodge-Chrysler has a com
plete line of Dodge and Chrysler cars and 
trucks and also has a selection qf dependable 
fully-reconditioned used cars. 

On-the-spot leasing, financing and repairs 
are also available. 

Its service office is open Monday-Friday 
from 9 a.m. to 5:30 p.m. The sales office 
is ppen.Monday-Thursday from 9 a.m. to 
8 p, m .• Friday from 9 a.m JO 6 p.m. and 
Saturday from 9 a.Ill. to 2 p.m. 
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Serving Glengarrians 
For Over 90 Years 

Glengarry Farmers' Mutual Building 
Main Street North, Alexandria 

We've Grown With Glengarry 
Owned and managed by our policyholders,, we have enjoyed steady growth for 

over 90 years. 
With the support of Glengarrians, we are looking forward to continued growth in 

the years to come. 
Agents 

Lochiel Township 

E.G. (Ernie) MacMillan ........... 874-2995 
Charlottenburgh Township 

Rozon Insurance 
Brokers Ltd ...... ................................ 347-7600 

East/West Hawkesbury Township 

Ivan Sproule ... _. ..................................... 632-7177 
Kenyon Township 

Peter McDonell .................................. 527-5752 
Roxborough Township 

Jack H. Bush ....................................... 346-2152 
Lancaster Township 

-Geoffrey McNaughton ................ 347-2255 

. 

Caledonia/S. Plantagenet Township 

Patrick J. -Bradley ................. ......... 764-5213 
Alexan4ria 

McDonell-Levert 
Insurance Broker .......................... 525-1200 

NEIGHBOR HELPING NEIGHBOR 
Your Mutual serving town and country. 100% Canadian and owned by 
the policyholders. No profits paid to outside shareholders. Protected by 
the Farm Mutual Reinsurance Plan, Lloyds of London and 50 other 
mutuals. Locally-owned and operated with directors elected from the 
community. 

.51. Mam St. North 

· Glengarry Farmers 
Mutual Fire 

Insurance Company 
Alexandria 525-2557 

• 

• 
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CHRYSLER IN ALEX 

-
Riverview Dodge-Chrysler, Main St. , South, Alexandria 

in the former Canadian Tire Shop across from IGA 

Over a year ago we opened our doors in Alexandria. The warm 
welcome we received from everyone told us that we made the 
right decision. Your faith in our products and our service 
proves to us that we are filling a demand for flne quality cars 
and light trucks. 

Frank Dube 
Manager 

RIA 

FRANK DUBE 
Manager 

•.S·.!.l· .. i ·.: ;· 

:;r 

Our Service Department is open to serve 
you with an experienced Class 'A' Mechanic 
and a stock of parts to keep your vehicle 
running smoothly. 

Thank You Glengarry 

439 Main Street, South 
2205 Vincent Massey Dr. 

•' I " • / \..,,l r_., •· '"",~ ,- • , · r, , " , 

. ' t. 't > 

A lexandria 

Cornwall- . 
525-4760 

938-1192 .· 
: ,t,r it 

• ., )' J.j ( • .. - f <r( 1 1 ~, '( :i ' 
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SERVING GLENGARRY~ AUTOMOTIVE NEEDS 

In 1979 Mike Morris took over ownership of A.S.P. (Auto 
Service Parts). Mike had been working for the firm for a nwnber 
of years and his experience helped him increase his business to 
the point where his brother Kenny joined him in 1983. They soon 
outgrew even their expanded facilities on Main Street North and 
decided to purchase the then unused Canadian Tire Complex on 
Main Street, South. They built a new building to house their 
inventory and services and A.S.P. now has 5 employees. 

A.S.P. has come a long way since 1979 
and Mike and Kenny Morris feel that 

their success is due to you, their 
loyal customers and friends. 

A Sincere Thank You 

• • • 

Kenny, left and Mike, right, checking a part on their fully
computerized inventory system. The computer giYes them 

· -complete, instantaneous inve!)tory control for fast customer 
service. 

Ever growing to fill your needs with a vast selection of auto
motive and agricultural parts, hardware, lubricants and 
related items. Overnight parts delivery on out-of-stock items 
with a slightly longer time for unusual items. 

431 Main Street, South 
Alexandria 
525-3120 

·• 

• 
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Quality a common thread 
at Tissus Micheline 

Like any other adventure, Micheline 
Fabrics started small. 

The plan was to offer a choice of fabrics 
and notions to seamstresses of Alexandria 
as well as a repair and alteration service. 

But as any other adventure, it grew con
siderably bigger as the demand increased 
to better meet the need of the customers. 

No sooner had the ribbon been cut at the 
opening ceremony , people were inquiring 
about the upholstery business; • 'Where had 
it been re-located? " people asked. An unoc
cupied shop in the rear of the main store 
was the perfect location in which to give that 
part of the business a new lease on life. The 
"Upholstery Barn" was born. 

Tissus Micheline offers in-house 
estimates. pick-up and delivery, at no cost, 
for furniture that needs upholstery , 
rebuilding and restyling. A wide choice of 
fabric in a variety of textures, patterns, col
ors and shades to fit any taste, decor and 
pocketbook are jllso available.-

Whether the egg or the hen came first , 
the owner Dominique Lafleur is not sure, 
but somewhere along the line was born 
another service to complement what was 
already offered. A seamstress was hired to 
make drapes and curtains. 

The business also offers in-house 
decorating advice and installation of drapes 
at no charge. A wide selection of fabrics is 
available to choose from , and in some in
stances, it's possible to co-ordinate drapery 
fabric with upholstery for a very unique and 
fashionab le look. 

Micheline Garon 

School promotions and weddings do not 
go unnoticed; Tissus Micheline offers the 
services of a team of four haute couture 
seamstresses to craft the dress for that 
special occasion. 

The most recent addition to services is in 
the furniture re-styling and restoring 
business. The "Strip Joint ," where only 
furniture is stripped, has made its debut . 
Antiques or contemporary furniture is 
delicately stripped, re-glued and finished . 
Also offered is in-house appraisal. 

Work is completed in the shortest time 
possible and quality is the common thread 
in every service offered at Tissus 
Micheline. 

ST. PIERRE GARAGE 

For all your parts & service needs 

ST. PIERRE GARAGE 
24-HR. SERVICE 
Pat St. Pierre, prop. 

103 Military Rd., S.~ 
RJ Lancaster ~ 
• 347-2038 Shell 
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The great people of 

ALEXANDRIA and AREA 
deserve the best quality from a great team. 

At Tissus Micheline Fabrics, these are the people 
behind the scene and offer you these services. 

Micheline Garon, manager, offers advice 
and ideas on your home decorating needs 
and an in-house service. Micheline's 
sewing skills and tips are always available 
to you. 

Gisele Bourgon 

At the 
sales 

counter Micheline Garon 

Gisele Bourgon will help you select the most 
appropriate fabric and pattern for that special 
occasion. 

Cindy Oetelaar , one of our expert seamstresses, will 
complete that elegant dress for your prom or gown 
for your wedding or dresses for your bridal party. 

Gisele Giroux-Besner 

Have a new look on the 
world through your liv
ing room window. 
Drapes and curtains 
sewn by Gisele Giroux
Besner will dress up any 
windown with a touch of 
class. 

Cindy Oetelaar 

Fram;ois Lafleur Emilienne Presseau Janet Brown 
At the Upholstery Barn. Emilienne Presseau and Fran~ois Lafleur are part of the · 
team that "brings an old pal back to life by giving it a new suit". Upholstering 
and restyling of furniture is no secret to these two. 
At the Strip Joint (where we strip furniture only), we reassemble furniture which 
has undone and sculpture replacement pieces. Janet Brown "Our Stripper" will treat 
your furniture with T.L.C. 

Dominique Lafleur 

Tissus 

The owner, 
Dominique Lafleur 
wishes to thank all 

Glengarrians who have 
supported the business and 
made this a success story. 
You made us what we are 

today! 

MICHELINE FABRICS 
525-4399 

• • .. ,., ••• I' ••• 
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ASP keeps on expanding to meet customers' everchanging needs 

Success is no stranger to ASP. Smee, 
Mike and Ken Morris took over the auto 
parts store in I 979, business has expanded 
greatly due to the generous support from the 
community, says Ken. 

had outgrown the store's space. Th.is loca
tion, at 431 Main St. South - opposite the 
IGA, has better parking facilities and offers 
a more comfortable atmosphere. 

mond Lefebvre, Mike Morris and Ken 
Morris. 

Chances are anything you need and can't 
find in any other automotive store in Alex
andria can be found at ASP. And if it is not 
in stock, it can be ordered and in the store 
within 24 hours. But the business is much 
more than just an automotive store. Its in
ventory includes an extensive line of bear
ings, flanges, roller chains, hydraulic hoses 

and fittings and pulleys. Recently, they ex
panded to include electrical and plumbing 
supplies and a complete line of hand and • 
power tools, hydraulic jacks and shop 

Their current store is 7,000 sq. feet and 
rows upon rows of equipment and parts 
greet you as you walk in the door. The 
business moved to the new location in 
March '87 because the extensive inventory 

The Morrises are proud of the service 
they offer. Good staff is the key to the suc
cess of any business and the crew at ASP 
are experts in their field, says Ken. ASP 
staff includes office manager Mariette 
Lefebvre, salespeople Marc Seguin, Ray-

equipment. : 
ASP has experienced steady growth over 

the years. And it keeps on expanding to 
keep up with the everchanging needs of 
their customers. Computerization in 1986 
was just one step in updating operations. 

D & R Small Engine Centre, family owned and operated · 

·• . '' . 

Owners: Donald and Diane l,{oy 

Keeping it in the family, D.R. Small 
Engine Centre has been serving North Lan
caster for more than 40 years. Although it 
hasn't always carried the same name, it has 
always been in the Roy family. 

Paul Roy established the business in the 
late '40s, then in 1956, Donald Roy and his 
father, Wilfrid, bought the business. And 
Donald and wife Diane continued the family 
business after Wilfrid's death in 1972. 

D.R. Small Engine Centre started as a 
garage, but in 1976 Donald Roy began sell
ing Bolens outdoor lawn and power 
equipment. 

"I decided to go with Bolens because of 
the prestigious background; it has been in 
business since 1911. The equipment is top 
quality and they have guaranteed service,'' 
says Mr. Roy. 

Quality service is something with which 
Mr. Roy is well-acquainted and in 
September, he won two awards of recogni
tion; one for exceptional achievement in the 
sale of Bolens riding units and the other for 
being the dealer with the best sales increase 

in the Quebec-Ontario region. 
The business carries tractors, 

lawnmowers and accessories for sale. At
tachments, such as rotors, mulchers and 
dump carts, are available for the tractors. 

"The snowblowers and blower at
tachments are a popular feature in the 
winter, especially after the first snowfall," 
says Diane Roy. 

The company accepts trade-ins and sells 
used equipment, as well as new. 

A unique service offered by D.R. is 
winter storage. A shed behind the garage 
is used to store customers' equipment dur
ing off-season. In the spring, D.R. services 
them and makes sure the equipment is ready 
to go. 

"It is a widely used service. Many peo
ple don't even have a shed to put a shovel 
in, let alone a tractor. So, we offer them 
a place for their equipment,'' says Mr. Roy. 

"We built our business on Bolens and 
quality service," he claims, and Mrs. Roy 
adds, "Our customers rely on good service, 
which we supply.'' 

Serving Glengarry For 32 Years 

111111111111 
111111111111 

D & R Small Engine Centre Ltd., North Lancaster, Ontario 

Visit our showroom and shop and see the complete new 
line of Bolens Lawn & Garden Tractors for 1988. 

Super Specials on All Bolens Diesels 

DONALD ROY 
Proprietor 

• • I • •• THANK YOU GLENGARRY 
YOUR AWARD WINNING BOLENS DEALER 

D & R SMALL ENGINE CENTRE LTD-. 
NORTH LANCASTER 347-3553 

• 



• • 

•· 

• 

The Glengarry News, Alexandria, Ont. Progress-Wednesday, April 20, 1988- Page 17 

Lancaster Pharmacy endeavoring to improve 
customer service thrOugh computerization 

Lancaster Pharmacy customers can ex
pect more- efficient service for their 
prescription needs because of the phar
macy's new computer system, says the 
owner of the Lancaster business. 

"We installed a computer system last 
August and it has meant quicker service for 
our customers; aJJ of our prescriptions are 
put through the computer now. Before, 
everything was done manually and it was 
a longer process," says Lee Russell, who 
opened the business nine years ago. 

Lancaster Pharmacy carries a large line 
of pharmaceuticals and a complete line of 
baby products. Customers also have a wide 
variety of greeting cards to choose from. 

Located on Main Street, the business has 
a large parking lot which Mr. Russell feels 
has attracted new customers. 

''When we moved into our new building 
two years ago, I felt it was important to have 
adequate parking for customers. We had no 
parking lot at our previous building. There's 
been great use of our parking lot from our 
customers, as well as shoppers in the 
village," says Mr. Russell. 

Lancaster Pharmacy caters to people in 
the area, but the majority of its customers 
are from the southern portion of Glengarry 
County, serving the Lancaster , 
Williamstown and Bainsville area. 

Pharmacy owner Lee Russell Store hours are from 9 a.m. to 6 p.m. , 
Monday to Saturday. The store is open un
til 9 p.m. Friday nights. 

SERVING OUR COMMUNITY 
FOR ALMOST A DECADE! 

Come into our pharmacy. Our competent staff will be happy to offer you fast, 
friendly service for all of your pharmaceutical and cosmetic needs. We have ample 
parking space and a bright, new building to serve you even better. 

LANCASTE-R PHARMACY 
• 

209 Main St., Lancaster . . . . , . TEL. ~47-3971 '> . .f•••• • ._• t• •-•f ,", •A • I 
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exan ria s Finest 
From left, Jamie MacMaster, Bob Latreille, 
Acting Chief Don Eastop, Leo Lemieux and 
Roger Levert. 

Public Works 
From left, Bryan Sabourin, Gilles Deguire, 
Jean-Guy Levert, Superinten~ant, Trudel 
Major, Gilles Brunet, Jean-Paul Theoret, 
Foreman. 

\ .. 

P.U.C. Crew 
Luc Poirier (in hole), Larry Larocque, Robert 
Leroux (in back). Absent from photo, Ronald 
Lauzon, Foreman. 

l 

. ' 
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From Solid Roots t 
Founded by Bishop Alexander MacDonell as Priest's Mill in 1 

Located at the Hub of Glengarry with eas 

Office Staff 
From left, Brent Caskenette, Sylvie Rozon, 
Lise Taillefer, Leo Poirier, Clerk. 

P.U.C. Staff . 
From left, Laurent Poirier (manager) Robert 
Boisvenue and Office manager Maurice 
Lefebvre. 

. 
~~-' 

Recreation 
From left, Marlene Samson, Sylvie Desautels
Chisholm, Conrad Deguire, Laurier Deguire 
and Recreation Director Mike Depratto. Ab
sent from photo, Jean-Marc Girard. 

Filtration Plant 
Real Rochon (seated) and Raymond Periard. 
Absent from photo, Guy Decouer. 

1987 Was Gleng 

40th ANNI 
From A 
Single 
Truck 
To ... 

GLENG 

RL-E:XRAD 

Over 5,000 units on t 
well-known c 

Including· Tandem 48 ~ 
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a Terrific Future!!! 
orporated as a village in 1884-Incorporated as a town in 1903. 

oad and rail links to the rest of the world 

ry Transport's 

ERSARY 
RY TRANSPORT 

. REG. ,. .. 

A,monrREAL 
road under various 
pany names \ 

.\ 

Our Industries Are Expanding A~d So 
. Are Our Residential and Community 
Service Areas. Many Older Homes Are 

Being Beautifully Renovated. 
•··· ···-----

··--

Formax Plastics Plant, a new firm 

Consoltex is also about to expand 

Maria Goretti Home has had a recent 
expansion 

Alexandria Moulding has a major 
expansion north of the tracks 

Farley Windows, a showroom is their 
4th expansion 

Renovations on Main Street South 



.. 
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Mobile training centre en 
route to augmenting GTL 
staff's performance 
by Lesley Cadham 
News editor 

GTL ha~ given itself a roadworthy an
niversary gift ; a 48-foot long class room on 
wheels, which according to Vice-President 
Paul Poirier will enable employees to do 
their jobs even better . 

The mobile training centre , launched 
Thursday (April 14) in a grand ceremony 
at the Alexandria office , will travel to all 
GTL locations throughout Ontario and 
Quebec , completing a full cycle every five 
weeks. 

Mr. Poirier believes tough times are 
ahead for the trucking industry , particular
ly due to deregulation . Thus , it has become 
extremely important to continuously train 
staff, whether they be clerks, drivers or 
dock men . GTL's dedicated staff, by keep
mg up-to-dat~ on the latest technology or 
techniques , will help the company face any 
hardships . . 

"But training will only be effective in the 
proper setting. In as much as GTL has 
perhaps 40 facilities in Ontario and Quebec, 
those facilities do not have adequate con
ference or training rooms ," says Mr. 
Poirier. 

The mobile training centre comfortably 
seats 16 people , but can accommodate 24 
through the use of folding chairs . TV 
monitors are suspended from the ceiling 

' ·•· . 

~very IO feet ; even if the lecturer is speak- . 
mg from the front of the classroom ·~ 
observers in the back can clearly see and 
hear the lesson . 

Each seat is coupled with a computer 
screen , hooked up to the mainframe in 
Alexandria through telephone lines . 

And another innovation of which Mr. 
Poirier is proud , is the planned installation 
of computers in GTL trucks about the size 
of a small briefcase. Soon , drivers will no 
longer have to telephone the dispatcher to 
f1_nd out where the next shipment is to be 
picked up , a procedure which sometimes 
takes up to 45 minutes during the afternoon , 
when the dispatcher is receiving calls from 
every driver simultaneously. And drivers 
often have to call back after each load is 
picked up. 

_"In the blink of an eye" the dispatcher 
will be able to send information on the next 
shipment to ~he truck assigned to specific 
areas . And 1f the driver takes on more 
wei?~t than p_lanned, he'll simply enter the 
add1t1onal weight into the computer so GTL 
can arrange to have an adequate number of 
dock men available to unload the truck 
when it reaches the terminal. 
. GTL is the first company in Canada to 
install the _o~-board systems and according 
to Mr. Pomer, only one other company in 
the U.S. has gone with the innovation. 

Executives have just returned from a visit 
to the Atlanta , Georgia facility and plan to 

return in July . 
" This is more efficient. We can 't allow 

our drivers to waste precious time,'' he 
says. 

And time is precious to GTL drivers , who 
are paid according to the weight they pick 
up, rather than being compensated by an 
hourly wage. 

"Our drivers are salesmen. If a driver 
spots another shipment for Toronto , he'll 
offer to ship it. The shipper likes to have 
his dock clean and says 'take it.' Drivers 
are encouraged to pick up more," says Mr. 
Poirier. 

The GTL Group of companies employs 
3,000 people. About 150 of those work in 
the Alexandria office and another 50 or 60 
are drivers or dock men working out of 
Alexandria. 

Since its establishment in 1947 , GTL has 
bought out 13 trucking companies. The 
most recent acquisitions were that of Inter
can Leasing and Visway , which are in the 
process of being merged, and ofThibodeau-
Finch . ' 
_ Intercan ' s gross revenue for 1988 is pro
Jected to be $100 million. 
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. According to Mr. Poirier , Thibodeau 
Fm~~ was_ p_urchased to solidify GTL's 
~os1t10n ~1thm the trucking industry , par
ttcularly m the face of deregulation . 

Deregulation will make it easier for 
trucke~s. to obtain operating rights because 
they will not have to prove there is a need 
for the serv_ices. Mr. _Poirier feels initially, 
large established earners will be hurt by the 
new standards because debutantes may try 
to oversell the large businesses. 

But eventually, he is confident that many 
of the new truckers will find the Highway 
Traffic Act laws too stringent and will drop 
out. 

Sadly, he says, deregulation means that 
GTL did a lot of work in its endeavors to 
gain operating rights for all major points in 
Ontario for nothing. 

He adds, "It's going to be very difficult 
but we're taking the optimistic approach." 

GTL's founder , Gerard Lefebvre was 
named Businessperson of the Year by the 
town of Alexandria and the Alexandria 
Chamber of Commerce, two weeks ago. 
Says Mayor J .P. Touchette, " He put Alex
andria on the map." 

, ,,.. 

Glengarry Transport Inc. 
Transporting full and partial loads bet
ween Quebec and Ontario 

Transport lntrabec Inc. 
Transporting fu ll and partial loads bet
ween the Quebec City area, Eastern 
Townships and Montreal 

Transport Thermal Inc. 
Transporting by refrigerated truck bet
ween Quebec, Ontario and the United 
States 

Torque Transport Inc. 
Transporting full loads on flat-bed trucks 
with rails and tarpaulin between Quebec, 
Onta rio and the Urri ted States 

Les Citernes Oueensway Inc. 
Transporting by tanker trucks between 
Quebec, Ontario and the Uni ted States 

XTL Transport Inc. 
Transporting full loads between Quebec 
Ontario and the United States ' 

Thibodeau-Finch Inc. 
Transporting ful l and partial loads bet
ween Quebec, Ontario and the United 
States 

Truckil Transport Inc. 
Transporting full loads between Quebec, 
Ontario and the United States 

800-267-7164 

• 

• 

• 
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Town & Country Flower Shop 
ready £or your party needs •• 

IS 
Sheila Olson co-owner of the Town and 

Country Flower shop loves a party; 
especially since the store expanded this year 
to include an extensive line of party goods. 

Banners, hats, plates, tablecloths, 
streamers and balloons in various colors are 
only some of the party fare offered by the 
shop, located on Main Street in Alexandria. 
And to add an extra touch to the party, why 
not send a bouquet of balloons delivered by 
the store's clown. The~e are balloons for all 
occasions, birthdays, anniversaries, 
showers and to say thank you, or get well, 
or "just because." 

Company promotional balloons with im
print can be ordered from the shop in 
various colors and sizes. 

Weddings are big affairs at the store; not 
only does it supply the flowers but it has 
a complete line of wedding decorations. 
There is a marriage/wedding car decoration 
kit and a cake wrapping decoration kit, plus 
garters, cake tops, wedding glasses, table 

Although they do offer a wide selection 
of goods, the shop's lifeline is flowers; 
everything else is to complement them, says 
Mrs. Olson. With a daily supply of fresh 
flowers, customers can be confident of 
quality when buying a bouquet. The shop 
has built a new cooler, which is more than 
seven times larger than the former one. It 
holds more ready-made flower ar
rangements for last-minute shoppers, says 
Mrs. Olson. 

Town and Country is an FTD florist, 
which means it can deliver anywhere in the 
world, including the Soviet Union, though 
Mrs. Olson admits they haven't yet sent any 
orders there. 

skirts, bells, hearts and feather pens, in The beautiful floral cooler at town & Country 
every color a bride could ask for. 

Mrs. Olson and co-owner Anna 
Vermeeren will be attending an advanced 
florist design course this summer in Guelph 
to upgrade their skills and to be accredited. 
Although both have two years prior train
ing in advanced floral designing they feel 
it is necessary to get accredited. Mrs. Olson 
has been in the floristry business 18 years. 

"Soon everyone will have to be ac
credited before they can open a flower shop. 
The way it is now, anybody can hang out 
a sign and open a flower shop. It is not fair 
to the customers and other trained florists. 
But soon, that will all change," she said . 

And if you are a guest at a special event, silk flower arrangements, gift baskets in
the store offer~ p!enty_ of choices in gifts. eluding sponges, bath salts and soaps, 
Many ofth~ pamtmgs m the store are ?one mugs, graduation gifts, spice ropes and 
by local artists. The store offers carvmgs, chocolates. Something for everything, says 
stuffed animals, decorative plates, dolls, Mrs. Olson. 

The chocolates are l 00 per cent pure, no 
preservatives, and no additives. They are 
available in milk or dark chocolate, added 
Mrs. Olson. And are made by a European 
candymaker from Belgium. 

.. 

18 years of floral experience 
Town & Country Flowers & Gifts has a wide range of giftware to choose from 
for birthdays, weddings, showers, anniversaries, babies and "just because" gifts 
and balloons for every occasion. · 

See our lovely, extended line of wedding accessories. 

Town & Country 
Flowers & Gifts 

17 Main St. S. Alexandria 525-4098 

Enter our 

N'AME OUR CLOWN CONTEST 
Give a name to our clown and you could be a 

winner of a bouquet of flow~rs 

----------------------------------, 
CLOWN'S NAME: __________ _ 

MY NAME _____________ _ 

ADDRESS ______________ _ 

TELEPHONE _____________ _ 

Drop off or mail your entry to: 
Town & Country Flowers & Gifts 

17 Main St. S., Alexandria, Ontario, KOC 1 AO 
____________ Entries must be received by Ma_y 15/BB·_. ·.J 
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Social centre great achievement 
The Glen Robertson Social Centre could 

very well be the ideal entry for Lochiel 
Township 's 1987 brag book . 

In November, the township threw an 
opening party in grand fashion ; about 500 
people attended, including public officials 
from neighboring municipalities. 

Glen Robertson Social Centre 

A $190,000 project to renovate the old 
Glen Robertson Recreation Centre began in 
1986 and continued through three-quarters 
of 1987, to come to a grand finale in late 
November. The township purchased the 
building from the Glen Robertson Recrea
tion Association in 1985 . 

At that time , the 33-year-old structure 
was in dire need of renovation , but provin
cial grants were not available to private 
groups . The townsh ip arranged for a 
feasibility study to make sure the venture 
was viable and the study was presented to 
the Ministry of Tourism. 

And the Lochiel Township road depart
ment garage received $70,000 in im
provements. Two new bays were con
structed - now there 's six - to accom
modate four truck-plows, a grader , 
backhoe, tractor-mower and a bulldozer , 
which was purchased in 1986. 

New equipment expedites work 

Township Clerk-Treasurer Rhea! Char
bonneau says, " The province took a serious 
look at it and said , ' Hey these guys are 
serious , ' and in their good graces , gave us 
the money. '' 

In 1986, the township received confirma
tion that the ministry would award a 
$94,000 grant to complete renovations; the 
township had to match that amount in labor. 

The interior of the building was gutted 
and repartitioned , ·and a new gable roof was 
installed. 

The new and improved version contains 
a large community hall which seats 284 peo
ple, a board room , a fully-equipped kitchen, 
new washrooms and a library. Club 65 even 
has its own meeting room. 

A baseball field was established out in 
back of the centre, and washrooms are now 
accessible from outside the building , to ac
commodate picnicers and people using the 
ball field. 

The roads department is comprised of 
four employees, Roads Superintendent 
Gilles Chenier, Grader Operator Bev 
Robertson, Glen Calvank, truck driver , and 
Laurier Leroux , backhoe operator. 

Staff at the township office includes Mr. 
Charbonneau , Deputy Clerk-Treasurer 
Eileen Lobb and Zoning and Building Ad
ministrator Dave Dumouchel. 

The value of building permits sold to 
township residents increased in 1987 by 
$500,000 over the previous year reaching 
$2 ,580,935, says Mr. Dumouchel. A good 
portion of the money was spent on the con
struction of single family homes and 
renovations, but very little construction took 
place on farms, he says. 

Two new councillors sit on Lochiel 
Township council; Ernie MacMillan , who 
replaced Deputy-Reeve Alex McDonald, 
who passed away in December, and 
William Hagen, who replaced George 
Fulton , who died last month. 

Ron MacDonell remains as reeve, Jean 
Lucien Larocque has moved into position 
of deputy reeve and Maurice Montpetit the 
other of three councillors. 

Although the body shop was just com
pleted last year , Titley Chev-Olds keeps on 
improving the already technically advanc
ed shop by importing new equipment. 

' 'The addition of a body-shop last year , 
combined with the new equipment we 
bought , has made us one of the most ad
vanced service-oriented shops in the area ," 
says owner Jacque Titley . 

The new high-tech equipment includes a 
Bear four-wheel alignment machine , a cure
concept spray paint booth and a blackhawk 
Korek pulling device , used to repair cars 
with unitized bodies. The cost of adding the 
body shop was $200,000. 

Two impressive features of the body-shop 
are the cure-concept paint booth, where cars 
are spray-painted and forced dry, and the 
Korek pulling system. It previously took 12 
hours for the paint to dry but this modern 
technology has reduced the time to 45 
minutes. The pulling system allows Titley 
technicians to restore damaged car bodies 
to factory specifications. 

But Mr. Titley knows high-tech equip
ment alone does not make a successful 
business , and he goes to great lengths to em
phasize his company 's commitment to 

service. 
In 1987 , Titley Chev-Olds was awarded 

the GM 's People Pleaser award . This for 
the most increases in customer satisfaction. 
Mr. Titley says centralizing of the used and 
new car lot and sales and service office and 
body shop and great service won the award . 

He feels fortunate to have qualified per
sonnel in all departments. "I have the best 
team in town ," says Mr. Titley . 

' 'The whole idea of centralizing the 
operation was to put us in a better position 
where we could better respond to 
customers ' needs. Providing great service 
is the name of the game, " he added. 

He continues , "We had another fantastic 
year and I'd like to thank everyone in the 
area. I've owned Titley Chev-Olds for three 
years and it is great working in this area. 
Everyone has been great to us." 

Mr. Titley, who has spent 18 years in the 
car industry, started as a salesman at 
Glengarry Motor sales in the · '70s when it 
was located uptown. ·· 

Titley Chev-Olds offers a full line of new 
Chevrolet and Oldsmobile cars and trucks , 
as well as used cars, trucks and custom 
vans. 

LOCHIEL ·TOWNSHIP 
A Proud History ... A Bright Future 

We've come a long way, from our, first settlers in 1818 to some of 
the best dairy farmers in Eastern Ontafio. Modern schools, both French 
and Eriglish, with academic standards · second to none; a small but· 
growing industrial base; flourishing businesses and excel lent recrea
tional opportunities. 

We are prepared, with industrially zoned land, to accept a variety 
of small, clean industries. 

You're Welcome In -Lochiel 

A Great Place to Live and Work 

525-3283 

• 

• 

•· 



• The Glengarry News, Alexandria, Ont. Progress-Wednesday, Ap ril 20, 1988- Page 23 

• 

•-

• 
~ 

TITLEY CHEV-OLDS 'The People Pleaser' 

I 
l!l 

Titley Chevrolet-Oldsmobile, Hwy. 34, South Alexandria 

THE 

Bear Alignment Machine 
Fully electronic accuracy 

in wheel alignment technology 

PRESIDE!'.T'S 
TRIPLE CRO\\-'N 

Since taking ownership of the dealership, 3-1/2 years ago, Jacque Titley 
has entered into a period of increased expansion and improvements, 
mainly in the area of service, The state-of-the-art bodyshop has the latest 
concept-cure paint booth with a drying time of less than 1 hour. Another 
new feature is the Bear 4-wheel, fully electronic wheel alignment machine 
to give you, his valued customers, the very best wheel alignment pos
sible today, ensuring longer tire life and greater driving comfort and 
safety. 

Titley Chev-Olds has won the highest award possible for a GM dealer
ship to achieve, The President's Triple Crown. This award is given to 
the very few dealerships that consistently score on top for Customer 
Satisfaction, Sales Achievement and Commitment to Excellence. This 
year they won The People Pleaser, for the highest Customer Satis
faction Index for a GM dealership. 

Jacque and his staff would like to sincerely thank everyone 
for making them one of the most successful dealerships in 
Eastern Ontario. 

~ 
YOUR TRIPLE CROWN We're Number 1 Because We Try Harder 
WINNING DEALER 

Hwy. 34, South Alexandria 525-1480 or 347-2436 

.. 
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Roy's salespeople beat the odds by exceeding 
G.M.' s prediction of decline in sales • 

Salespeople at Roy's Garage made every 
effort this year to defy General Motors' 
prediction that there would be a six per cent 
decline in national sales in 1987; and it paid 
off. 

Despite the gloomy forecast , sales at 
Roy ' s increased 9.3 per cent; 641 new cars 
rolled off the lot and 419 used cars were 
sold. 

And this year, the bestsellers include the 
totally redesigned, aerodynamic Pontiac 
Grand Prix , referred to as "the car of the 
year," by General Sales Manager Jerome 
Masterson . Its twin, the Buick Regal is also 
a fast mover and the Pontiac 6000, Pontiac 
Sunbird, Buick LeSabre and Cadillac are 
still going strong . 

The Firefly , a peppy little three-cylinder 
sub-compact, was slow to catch on in 
Glengarry where larger vehicles are more 
popular. But sales have increased and not 
surprisingly, S!iYS Mr. Masterson; the Firef
ly is a great value, netting 64 miles to the 
gallon of fuel on the highway and 53 miles 
to the gallon in the city. 

"For this area, the Pontiac 6000 seems 
to be the car that 's the right size; a family
of-six passenger car. It 's a strong seller," 
he says. 

The Acadian, a little larger than the Firef
ly , has been discontinued "after many suc
cessful years," says Mr. Masterson . 

Also new at Roy's is a mechanized car 
wash, completed in December; employees 
previously washed and waxed vehicles by 
hand . The car wash is comprised of four 
bays and is open to the public from 8 a .m. 
to 5 p .m. , Monday to Friday , and 9 a.m. 
to noon on Saturday . And Roy's employees 
add the personal touch to all cars in the shop 
for servicing; they clean them inside and out 
before returning them to the customers. 

Upstairs from the car wash is a new board 
room, where weekly sales meetings and 
monthly departmental meetings are held . 
The room also includes a VCR, where 
employees can view training videos and 
films featuring problem-solving techniques . 
Staff can also enjoy their coffee breaks and 
lunches in the board room. 

Roy 's al so hired a controller in 
September. Luc Pelletier comes to·them as 
an employee with 10 years . of experience 
with GM . 

And Roy 's service department boasts the 
receipt of the GM Superstar Award , 
presented to Manager Gerry Decoste for ex
cellence in service, in October. An all
expense-paid trip to the Canary Islands ac
companied the award . 

Roy 's began to take shape in 1963, when 
owner Roger Roy moved from a small 
dealership in Glen Roy to the Green Valley 
location . About 20,000 vehicles have ro!l-

Owner Roger Roy, Sales Manager Jerome Masterson 

ed off the lot since then. 
And the success of Roy 's garage is large

ly attributable to the dedication of all Roy's 
employees. 

The company has a staff of 42; five are 
salespeople . 

Gilles Gareau , who has been with the 
company for eight years, was promoted 

from salesperson to business manager in 
1987. 

The dealership still attracts buyers from 
areas within a 60-mile radius and service 
with the Roy's personal touch is probably 
a major attraction to long-distance 
customers . 

BROWN SHOE PLANT, KENYON STREET, ALEXANDRIA, ONTARIO 

ONE OF THREE PLANTS IN ONTAR·IO 
Manufacturing these famous lines of men's, ladies' and children's footwear 

Jean Pierre Clemente, Regal, Levi, Naturalizer and Buster Brown 
Keeping Up With The Times and Looking To The Future with Confidence 

THANK YOU GLENGARRY 
BROWN SHOE COMPANY (of Canada) LTD .. 

173 Kenyon Street West 

•• 
• 
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Contact lens room at Alexandria Optical 

Alexandria Optical celebrates 
first anniversary in Glengarry 

J. M. Diguer, optician and owner of 
Alexandria Optical, is happy to say his 
business is one year old and proud to be in 
Alexandria. 

Alexandria Optical is a one-stop dispen
sary, carrying over 600 styles and colors 
of frames, plus various colored contact lens, 
everything connected with optical care can 
be found here, says Mr. Diguer. The 
dispensary carries sunglasses, lens cleaners, 
makeup for use with contact lenses, 
binoculars and a variety of other optical 
supplies. Alexandria Optical is a complete 
optical centre. 

A unique item in the store is the video
select system of choosing frames. I~ puts an 
end to guessing whether frames look good 
and lets clients see for themselves how they 
look. 

''It is often difficult for customers to see 
exactly what frames look like on because 
they can't see without their glasses. So to 
help them select, I film them trying on dif
ferent frames. After, I play it back for them? 

so they can see what the frames looked like 
on," explains Mr. Diguer. 

Alexandria Optical boasts it has state of 
the art equipment. Mr. Diguer can 

manufacture a pair of glasses in his lab, 
located in the back of the shop, in about 40 
minutes, if they are not bi-focals and do not 
require tinting. Customers requesting those 
options must wait two to three days. 

Repairs can be done while you wait, or 
if you 're in a hurry, Mr. Diguer is more 
than happy to help you out of a jam. He said 
he once finished a pair of glasses in 14 
minutes for a man going to Montreal. Many 
small repairs are done free of charge, 
whether the glasses were purchased from 
Alexandria Optical or not, says Mr. Diguer. 
And all his work holds a "satisfaction 
guaranteed'' endorsement. 

Though eye examinations are not done in 
the shop, Mr. Diguer will arrange appoint
ments with eye specialists for clients. 

In the optical business for 20 years, Mr. 
Diguer moved his practice to Alexandria 
from Cornwall, last April. He is a certified 
contact lens specialist. 

Recently, he improved the already 
technically advanced service centre by in
stalling new equipment, including a com
puterized instrument in the contact lens 
departmenl. ,When this computer is used to 
fit contact lenses , they are fitted to perfec
tion, says Mr _-. Diguer. 

SANGSTER'S SONS 
General Merchants 

Serving Glengarry 
for over a c~ntury 

Modern hardware, dry goods and groceries 
sold over the original counters and from 
the original shelves. A step into Sangster's 
Sons is a step into history. Visit us soon. 

Thank y OU Glengarry For Over 
· A . 100 Years of Loyalty 

Bainsville Ont. 347-2554 
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A Complete Optical Service 

J.M Diguer 
Dispensing Optician (M)O.C.L.A. 

• 20 years of experience 

DISPENSING AREA 
• Over 600 fashion frames to choose from 

LABORATORY 
• Most single vision eyeglasses made on premises 
• Finished with exacting standards 
• Custom tinting in your choice of colors 
• Opto-Cote (scratch resistant, anti-fog, anti-static) 

CONTACT· LENS 

ROOM 

• Expertly fitted 
contact lenses 

Alexandria Optical Ltd. 
''Where care and service make the difference'' 

HOURS: Mon.-Thurs. 9 - 5:30, Fri.· 9 - 7, Sat. 9 - 12 noon 
~ • Ample parking • Nous sommes bilingue -
llilill • Your satisfaction guaranteed 

•,. Lochie St. W. Alexandria .-.- 62~ 
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Menard Lumber BMR has 
seen growth in sales and staff 

Menard Lumber BMR has enjoyed steady 
growth since opening its door to the public 
three years ago. 

Co-owners Gilles and Bernie Menard 
have watched their staff increase from three 
to nine employees since the store's incep
tion in 1985. 

"We're anticipating a good year and our 
sales are up 30 per cent this year, as com
pared to this time last year," says Bernie. 

at reasonable prices. Customers can also 
choose from a large selection of plumbing 
supplies, general hardware and paint. 

The Menards are anxiously awaiting the 
arrival of a computer system for their paint 
department. The computer, to be installed 
in the near future, will provide customers 
with a wider range of shades from which 
to choose. 

And matching colors in carpets, previous
ly difficult, will be made easier with the aid 
of the computer. 

Customers can choose from a complete 
line of Benjamin-Moore paints. Other brand 
names which can be seen at Menard 
Lumber include Makita, Domtar and IKO. 

Mr. Menard says if the interest rates at 
various financial institutions remain low, 
Menard Lumber's sales should continue to 
increase as should sales for other businesses 
specializing in building materials and 
lumber. The store is open Monday to Friday from ..__ ___ _ 

Menard Lumber BMR carries a large 
assortment of lumber and building supplies 

7:30 .m. to 5:30 p.m. and from 8 a.m. to Co-owners: Gilles and Bernie Menard 
2 p.m. on Saturdays. 

Railtech: Committed lo staying ahead of the competition 
Railtech's plant expansion in Apple Hill 

during the summer of 1987 has increased 
its productivity and efficiency of existing 
product lines. At the same time, Railtech 
Ltd. chose to enter the technologically ad
vanced field of composite materials. 

Railtech Ltd . manufactures a wide range 
of laminated panels for the transport trailer 
industry, passenger railcar industry as well 
as high profile architectural projects. The 
exp_ansion has added badly-needed 
manufacturing projects as well as some new 

equipment, such as a computer controlled, 
custom built , cut-to-length line where large 
coils of steel and aluminum can now be cut 
in-house to desired lengths and widths, of
fering substantial savings in material waste, 
transportation and storage. 

In perhaps its most significant product ex
pansion, Railtech Ltd. installed a multi
platen hot press to enable the development 
and manufacture of composite laminated 
panels utilizing thermosetting and ther
moplastic adhesives together with exotic 

fiber materials such as fiberglass, Kevlar, 
graphite along with honeycombs and struc
tural foams. The composite panel division 
is presently involved in several contracts for 
VIA Rail, as well as, several highly 
specialized contracts with the Department 
of National Defence and numerous architec
tural projects. 

Rai !tech Ltd., founded in 1972 by 
Glengarry native John A. MacDonald, has 
its head office and the bulk of its manufac
turing facilities at two locations in Dorval, 

Que. The firm recently purchased 300,000 
square feet of land in Baie d 'U rfe on Mon
treal's West Island and plans to consolidate 
its Dorval operations into one facility. 

In an era of rising competition in many 
sectors of the manufacturing industry, 
Railtech Ltd. is committed to staying ahead 
of its competition by developing new pro
ducts , improving existing product lines, and 
constantly upgrading its manufacturing pro
cedures to increase productivity and 
efficiency. 

RAIL TECH LTD. 
Our Plant In 

Apple Hill 

RAil TECH-Buiiding Passenger-Oriented Rail Equipment in Glengarry Since 1976 

Our 5,600 Square Foot 
Expansion - We are 

always growing ~_a:,d 
now employ 

18 Glengarrians· 

} 

RAIL TECH LTD. 

• 

• 

• 
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Color matching made-simple by computer! 

Moore's Computer Color 
Matching System can 
almost match any color of paint 
accurately to a wide variety of 
decorating items, such as, fabrics, 
wallpaper, metal, blinds, etc. 

, ., 
MOtre~ 

PAINTS 
For the perfect color match, se·e ~s at .... 

MENARD LUMBER 

296 Main St., Alexandria 

....... ················----·--· 

525-4225 
525-4723 



Page 28, - Wednesday, April 20, 1988-Progress 

/" 

The Glengarry Golf and Country Club 

The golf bug is 
loose in Glengarry 
by Julie Rouleau 
Staff writer 

When the golf bug bites you, watch out, 
there is no cure, says Glengarr"y Golf and 
Country Club President Steve Pefanis. An 
avid golfer, Mr·. Pefanis humbly admits he 
is not that good. 

"Do you play golf? No?" he seems 
shocked, "Have you ever played golf? 
Have you ever been on a golf course?" he 
asked. "It is a demanding game. It is man 
against nature. Man against himself. 
Sometimes, when you are all alone out 
there, just you and the course, you think you 
have tamed it, but then the course gets 
you." 

His eyes light up, "You don't have to be 
good , just as long as you play to your max
imum. It takes discipline, control of 
reflexes, control of emotions. You have to 
take the hardships and the difficulties with 
the successes. It is a very humbling game, 
yet exhilarating at the same time. It is ad
dictive," Mr. Pefanis explains. 

Mr. Pefanis has been living in the Alex
andria area for nine years. 

"I cannot imagine living without a golf 
course nearby . The Glengarry course is 
beautiful and one of the attractions that led 
us to settle here. It is quite a beauti-t\11 
course. I've been a member of the club 
since I moved here," says Mr. Pefanis . 

He describes the Glengarry Golf and 
Country Club as a "gem, which needs to 
be polished ." The expansion to create an 
18 hole course and further plans to establish 
a practice green and driving range are part 
of that "polishing." 

The expansion is about 80 per cent com
plete, he says. Remaining earthwork, levell
ing and seeding is expected to be completed 
by the en9 of May or mid-June , weather 
permitting, and by mid-summer the group 
hopes to see a green and inviting facility; 
it is uncertain whether play will be permit
ted this year, says Mr. Pefanis. 

"It depends upon the degree to which 
fairways and greens have become establish
ed . We cannot risk permanent damage by 
premature usage," he adds. 

The golf course has been serving 
Glengarry for over 25 years and is a scenic 
attraction for visitors. 

" I sometimes wonder if local businesses 
are aware of the contribution the club makes 

to our (Alexandria's) economy by attracting 
visitors. The fallout benefits must be signifi
cant," says Mr. Pefanis. 

Some firms have recognized the benefits 
of the club by direct or indirect assistance 
but Mr. Pefanis would like to see a stronger 
display of support especially during ''this 
crucial year." 

Last year, the membership increased 24 
per cent and all the shares offered sold 
quickly. The company had 500 shares for 
sale to raise money for the expansion. More 
than 80 per cent of the shareholders are in 
Alexandria and surrounding towns, but the 
remainder live as far away as Vancouver. 

"It is an investment. The club has real 
potential to become a diversified recrea
tional facility in the future," says Mr. 
Pefanis. 

To generate revenue, the club has an 
ongoing membership drive. One good deal 
which Mr. Pefanis thinks often gets 
overlooked, is the weekday golf member
ship. The individual fee is significantly 
lower than a full-time membership. This 
weekday membership allows players to play 
on weekdays only . "It is a good bargain and 
I am surprised more people don't take ad
vantage of it ; the prices are lower and the 
course is not as busy as the weekend," he 
said . 

Green fee passes are also available for 
those without memberships. 

The juniors are not forgotten at the club, 
says Mr. Pefanis. For the past two years it 
has been strengthening the junior programs, 
which include lessons and tournaments. 
"The club intends to emphasize these pro
grams importance as a service and their 
long-term benefits to the club." 

The club holds a limited number of 
business-sponsored tournaments on 
weekdays throughout the year. But Mr. 
Pefanis says there is room for more and en
courages companies to arrange 
tournaments. 

"Golf is a game like no other game. It 
is a gentleman's game. It has etiquette _and 
style. It is a challenging game, " says Mr. 
Pefanis. 

And with the expansion, the Glengarry 
Golf and Country Club will be an even 
more exciting place for golf lovers to spend 
the day. 

The Glengarry News, Alexandria, Ont. 

THE TEAM 
at 

MAXVILLE FORD 

Farm Equipment Ltd. ~HOLLAAD 

THUMBS UP: That's the way Herbert Auer, owner of 
Maxville Farm Machinery Ltd. sees the situation now that the 
merger of Ford Tractors and New Holland Farm Equipment is a 
fact. Herbert was at a dealers meeting in Reno, Nevada recently 
and sees a bright future for Glengarry and area farmers as far 
as availability of top-quality tractors, equipment, parts and service 
is concerned. 

SERVING YOU SINCE 1981 
AND NOW EVEN BETTER! 
Your Confidence in us has allowed us 
to continue expanding, offering an ever 
growing cfioice of equipment and service· 

THANK YOU 
MAXVILLE 

Farm Equipment Ltd. 
Herbert Auer, prop. 

FORD Highland Rd., Maxville 

~HOLLAAD 527-2834 . 

-• 
• 

• 
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• Taylor Drive-U-Service 

• 

the move • 1s on 
The transit service also conducts day-long 

sightseeing tours to Ottawa, Montreal and 
local points of interest. 

Mrs. Taylor recently purchased a white 
luxury Cadillac Limousine to cater to wed
dings, anniversaries, or just trips to the 
airports. 

"We are the first and only limousine ser
vice in the area," she says. 

The business has expanded tremendous
ly since Mrs. Taylor placed an ad in the per-

.__ ___________ ....:_ __ ..J sonal columns of a local newspaper, offer-

Dot Taylor and daughter Julie 

The drive to provide quality transporta
tion and special service to the community 
has turned Taylor Drive-U-Service into the 
thriving business it is today. 

Taylor Drive-U-Service, co-owned by 
Dot Taylor and daughter Julie, is entering 
its 10th year of operation. The seven custom 
vans and eight quality cars provide transpor
tation to airports, for sightseeing day tours 
and to area schools . 

The business, located in Williamstown, 
transports local students with special needs 
in a handi-van, equipped with a Richon lift. 

In addition, the business provides 
transportation for ARC Industries, Life 
Skills and the Tri-County Development 

- Centre. 

People wishing to reserve a trip to one 
of the Dorval , Mirabel or Ottawa airports 
can call for 24-hour service. 

ing transportation services. Within one 
month, Mrs. Taylor had to purchase three 
cars to keep up with the overwhelming de
mand for transportation needs. Last year, 
she says "business got to a level where I 
couldn ' t handle it on my own. ' 

It was at this time that Julie decided to 
join her mother in the business . 

"I love it. You get to meet a lot of peo
ple ," says Julie . 

Mrs . Taylor ' s husband, Ken, works 
behind the scene checking the vehicles on 
a regular basis to insure they are in top 
condition. 

"He has helped me out in so many areas. 
I couldn't have done it without all his sup
port over the years," says Mrs. Taylor. 

Safety is a top priority at Taylor Drive
U-Service. All the vehicles are safety
checked, yearly. The employees must be 
over 25 years old and have good driving 
records. And to add that professional look , 
drivers dress' in royal blue and white 
jackets . 

Alexandria: A thriving town 
Healthy growth is nothing to Alexandria 

where announcements of new industries 
moving to town or existing plants expan
ding come almost monthly. 

The town welcomed a new industry, For
max Plastics to the industrial park this year 
and the prese~tly empty PetroSun building 
will have a new tenant soon, according to 
Mayor J . P . Touchette. 

Expansions to existing plants have been 
moving at a brisk pace. Farley Windows is 
just completing its fourth enlargement to the 
premises by adding a new showroom while 
Alexandria Moulding's 30,000 square foot 
addition has just recently been finished. Bet
ty Bread has had its latest expansion in 
operation fo r a' few months now and Con
soltex has just broken ground to start a pro
posed 20,000 square foot addition to its 
bustling textile firm. 

Mayor Touchette estimates that over $3 
million in industrial investment has been 
added to the town and states that the water 
supply and sewage dispqsal problems that 
have been of such concern in the past will 
be solved by year's end. 

The mayor says that Alexandria is the 
centre of employment for over 2,500 peo
ple both from Glengarry and from further 
afield. The 23 industries calling Alexandria 
home account for a large percentage of 
these jobs . He says the availability of a 
strong labor force has been a major advan
tage in attracting industry to the town . 

The well-planned industrial park has eight 
acres of land left in its first phase, fully ser
viced and ready for more industries. In ad-

dition 100 acres of land is ready for 
development next door with the acreage on 
the east side already boasting serviced lots 
and the balance can be serviced very quickly 
if needed. Plans are ready for servicing the 
entire area. 

''We have plenty of industrial land at our 
disposal ," he said. Commercially , Alexan
dria has enjoyed still more growth, par
ticularly in the town 's booming south end, 
added Mayor Touchette. Meanwhile, the 
vibrant d(¥'ntown core features competitive 
shopping Jith many interesting specialty 
shops and restaurants as a bonus. 

The town's enviable growth record car
ries through to the residential sector where 
up to 250 building lots are available or 
under development including Phases 2 and 
3 of the Ottawan Subdivision and a large 
development planned for the town 's nor
theast sector by Denis Ethier. 

The town has an abundance of recrea
tional facilities including a nine-hole addi
tion to the golf course making 18 holes 
playable sometime this year, weather 
permitting. 

Alexandria is served by a good many 
schools , both public and separate: French , 
English or bilingual. There are both a 
French and English district high school 
sharing one site with academic and sports 
facilities as good as can be found anywhere 
in the district . The town has grpup activities 
for youngsters such as Scouts , Guides , an 
Air Cadet squadron and religious facilities 
abound both in Alexandria and the im
mediate surrounding area. 

10th 
ANNIVERSARY 

TAYLOR 

ORIVE-U-SERVICE 

Filling Your Transportation Needs 
FOR 10 YEARS 

We are a member of the Cornwall 
Chamoer of Commerce and Alex
andria District Chamber of Com
merce and a member of the 
Seaway Valley Tourist Council. 

• 8 Quality Cars & 7 Custom Vans (up 
to 9 persons) All Radio Equipped 

• Limo Service to Dorval, Ottawa & 
Mirabel Airports & Return 

• Special Transportation for SD&G 
Public School Board 

• Special Transportation for Communi
ty Living-ARC Industries, Life Skills 
Tri-County 

• Day Sight-Seeing Tours to Ottawa, 
Montreal & Local Points of Interest 

• VI P Service w ith our White Cadillac 
Limousine (Weddings) 

• Shuttle Service for Conferences and 
Conventions 

• Two Custom Vans with Richon Lifts 
for Persons in Wheelchairs . 

SAVE-RELIABLE & COURTEOUS LIMOUSINE SERVICE 

TAYLOR DRIVE-U-SERVICE 
Owners & Managers Dot & Julia Taylor 
Limousine Service To Dorval, Ottawa & Mirabel Airports 

-

15 VEHICLES 
8 Quality Cars & 7 Custom Vans 

All Our Vehicles Are Radio Equipped 

R.R. #2, Williamstown, Ontario, KOC 2JO 

347-3033 
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Sunworks keeps 
homes toasty 

If you're in the market for energy effi
cient products, let Sunworks give you the 
edge. 

The business, which provides service and 
products to control home energy costs, can 
be found on Hwy. 34 at the entrance to 
Hawkesbury just past the Hwy. 17 
overpass. 

Owned by Richard Kerr, the business 
specializes in sales and service of wood 
stoves, chimneys, fi replaces and solar 
systems. The firm also sell s a complete line 
of windows, patio doors and skylight-type 
windows . 

In addition, it offers a line of water source 
heat pumps. During the winter, the pump 
extracts heat from well water to warm 
houses . 

"It provides I 00 per cent of the heating 
' requirements and also heats the household 

water,' ' says Mr. Kerr. 
In addition, the heat pump cools the house 

in the summer. 
"In an area that doesn't have sufficient 

water the heat is extracted from the 
ground," he says._ 

Heat recovery ventilators are also 
available. The air-changing system brings 
fresh air into the house and pushes out the 
stale air. At the same time, the ventilator 
recovers the heat from the exhausted air. 

· 'The heat recovery ventilators are a 
necessity for the modern house, which is 
built for energy conservation with lots of 
insulation and air sealing. It provides a con
slant flow of fresh air to the house. It also 
removes chemicals which can be found in 
building materials and household 

Connect with Miron' s 
telephone centre 

If the name of the game is service. Miron 
Electronics is ahead of the game. Pierre 
Miron opened his electronic sales and ser
vice shop intent on supplying the best ser
vice and products in town and today , he 
says that idea ha_- become a reality. 

Miron has been expanding to improve its 
line of products and he's hired a ne~ 
employee. Wally Hope Jr .. to help with 
marketing. 

And in 1986, to keep up with expansion. 
Mr. Miron moved the business to a new 
location. His new store provides a better 
parking facility and a larger showroom . 

Miron Electronics sells a wide selection 
of microwaves. stereos, televisions and has 
expanded to include car stereos, phones and 
compact discs (CDs). The phone centre has 
been open for six months and offers several 
styles of telephones . 

. And while CDs are taking the place of 
records. the cassette selection is growing. 

Miron now offers a catalogue featuring 
the line of accessories. About 3,500 
catalogues have been distributed and as a 
result , Miron has gained many customers. 

.says Mr. Miron. 
Some unique products sold by Miron are 

satellite dishes and antenna systems . 
Recently, Miron added descramblers to a 
unique line of products . These three devices 
improve television viewing by offering 
clearer reception and more channels. 

Repairs are done on the premises . Mr. 
Miron says years of experience in repair
ing VCRs. TVs. radios . microwaves and 
other°electronic products gives him the edge 

·· - •· over other businesses . 

Richard Kerr 
furnishings . 

Mr. Kerr said that both the systems are 
very popular. 

Sunworks also offers woodburning ac
cessories such as fireplace tools, hearth 
rugs , chimney brushes, wood boxes, wood 
stove glass cleaners, stove polishes, fans 
and material for clearances for wall and 
floor protection. 

Some of the lines of wood stoves on 
display include: Elmira , Vermont Casting, 
Old Timer , Lakewood , Napoleon and 
Haughs . 

Mr . Kerr spoke quite highly of the new 
Vermont Casting Encore models. He said 
the stoves exceed the toughest pollution 
standards by using catalytic combusters . 
The stove also creates more heat using less 
wood. 

Sunworks also provides installation for all 
products. 

For an appoinlment contact Mr. Kerr at 
the Hawkesbury store at 632-0456. 

.......... ..... , .. ( ~ .... ...... .... , . ' . . , . ....... . , .. . -
.. ... < , ~ ••••••• ... , . ... . .. ... . 
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Mr. Miron has won various trips from 
suppliers. This year, he is on his way to Las 
Vegas , compliments of Philips. He was also 
presented an award for outstanding perfor
mance in sales and merchandising, from 
Quasar. 

What are his goals? 
Mr. Miron jests that his immediate goal 

is to sell a 52-inch Philips color television 
set , which sits at the front of the stor~. 

The Gienga,ry News, Alexandcia, Ont. J 
Where to go for a 
heated discussion. 
If the idea of heating your home with a wood 
stove strikes a spark in you, head down to your 
local Vermont Castings dealer . All our dealers 
are highly trained wood stove experts. They'll 
answer all your questions, from installation to 
maintenance and daily use. You can be sure 
they'll help you choose the right wood stove for 
your home. 

The FirePlaces®by Vermont Castings. 

SA VE 75% - 80% 
ON YOUR HEATING COSTS WITH A 

WATER 
SOURCE 

HEAT PUMP 

Canadian made 
for Canadian 

Conditions 

•Typical two well d

7
tslgn • 

shown may be uHd 
with single well · 

~, 
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~c~ ':I ~f~'-" 
• • \O ~ e~'i>':I o ~o\\e':I 

.... •• \O~ ':IQ\} 
... •· .... "~~e ••• ••• \,0, 

$\';~i ·~eS .•. •·.·;~-\eC~ 
i~ ~~~ ~t:> 

~~\),\: ~et\\ \~t'c'; · · ·· 
C ~..ie ~«,c 
~,~\ Napoleon Prestige 

Fireplace available 
in Black, Chrome & Gold. 

Zero Clearance: Masonry or 
Hi Temp Ranks among the 
top of the Most Efficient 

Fireplaces. 

Starting 
at $1195 

Have It All! 
Light, Ventilation, Quality, Beauty, Convenience 

The VELUX®Model TPS Roof Window 

• Easily Opens at Bottom 
Without Touching the Screen 

• Pivots Inward for Easy 
Cleaning 

• Ventilation Flap with 
Removable filter 

• Prefabricated Flashing Provide 
for Easy Installation 

• Complete Selection of 
Sunscreening Accessories and 
Remote Controls 

From $392 • 00 
The world leader in roof windows and skylights 

1111111 
WIU. 

• 
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ALEXANDRIA~S Qua'sar CENTRE 

uasar 
Seventeen years ago Pierre Miron became involv
ed in the maintenance and repair of electronic ap
pliances. After working for years as a service techni
cian in Ottawa and Alexandria, he opened his own 
retail store 5 years ago. 

Miron Electronic-TV recently moved to its present 
larger quarters at 421-C Main Street South in Alex
andria to allow Pierre to stock the full line of top
quality Quasar Televisions, Microwave Ovens and 
Video C_assette Recorders and to expand his repair 
facilities·. 

Miron Electronic-TV employs 3 full-time people and 
two part-time persons who specialize in TV anten
na and Satellite Dish installations. 

THANK YOU 
f or your confidence in us. 

. I 

Pierre Miron, left, with business manager Wally Hope, Jr. Q.uasa,; 

ELECTRONIC-TV CHARG< 

~ 
· Sales and Se"ice • · 

We Service What We Sell Right Here In Our Store 
421 Main St., South Alexandria 525-4007 
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Alexandria Drug Mart: Still a 
family business after a century 

At Alexandria Drug Mart , history has a 
way of repeating itself. 

The store was founded almost a century 
ago by John McLeister and although it has 
changed names, locations and hands a few 
times, it is still considered a family 
business. 

In 1895, John McLeister established his 
chemist shop and in 1948 his son, Frank 
bought the pharmacy . In 1955 , Mr. 
McLeister bought Ostroms and, combined 
the two pharmacies, mov ing to the present 
location at 4 Main St. 

Sam Sultan took over the business in 
1973. Although they are not related, Mr. 
Sultan and Mr. McLeister admit they are 
ve ry close and feel like family. 

And as the saying goes history repeats 
itself, Mr. Sultan 's son, Dean, is in his first 
year at the Massachusetts College of Phar
macy in Boston. It is considered one of the 
best schools of its· kind in North America, 
says Mr. Sultan . Although Dean still has 
three years of study and an apprenticeship 
to complete, Mr. Sultan hopes he , too , will 
continue the family tradition John 
McLeister began nearly a century ago. 

Since 1973 , the store has been part of 
many promotional programs, such as Super 
Ten specials, Atlas and Uniprix. The latest 
wholesale organized promotional program 

is Obonsoins, which is bilingual and offers 
flyers and promotional signs in both French 
and English . Obonsoins offers specials and 
competitive prices comparable to any large 
department store, says Mr. Sultan . Obon
soins helps fulfill Mr. Sultan's concept of 
managing a pharmacy ; to offer good pro
fessional service and competitive prices to 
the community . Obonsoins is an excellent 
aid in fu lfilling the later aspect of his con
cept, he adds. 

" Obonsoins is working well. It has been 
well- received by the people," says Mr. 
Sultan. 

Mr. Sultan feels he has skillfully combin
ed experience, ultra-modern equipment and 
the Obonsoins program to offer the best ser
vice poss ible. 

The store 's stock will be expanded to in
clude home care supplies, which includes 
crutches, leg braces, ostomy .and incon- ,. 
tinence supplies, says Mr. Sultan. · 

Mr. Sultan admits he could not have 

managed with0ut his staff. " When I was From left, Debra MacKinnon, Louise St. Pierre, Rachel Buss 
down or going through any rough spots, 
they stood by me . I am indebted to these 
people," he says. 

His staff includes Marilyn Levert , who 
anchors the dispensary , Louise St. Pierre, 
who arrchors the front shop and Laurel 
Bates, full -time pharmaci st. Frank 

Mc Leister , though he officially retired two 
years ago , likes to keep his hand in the 
business and Mr. Sultan couldn ' t be 
happier. 

" Whenever I ask him he is here to help 

out. He is a wonderful man," says Mr. 
Sultan . 

The store has more than IO full and part
time employees. 

And there is a free parking facility located 
behind the store to accommodate customers. 

Drug store serving community for close to a century 

5 Main St., 

Alexandria Drug Mart has been 
operating under the Obonsoins banner 
since 1987. Obom;oins has excellent 
specials offered to the community 
twice a month. 

Sam Sultan's concept of managing 
a pharmacy is to provide 
professional services to the best 
of his ability and have competitive 
buying advantages for the community. 
Obonsoins is an excellent means 
of fulfilling the concept. 

Because of Obonsoins we 

are comparable to any major 
department pharmacy store 
anywhere. 

ALEXANDRIA DRUG MART 
. Sam Sultan, pharmacist 

Alexandria 525-2525 

• 
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Faces have cha~ged but 
,.News tradition still stron·g 

The Glengarry News , practically an in- erect a new block on the Mill Square, which 
stitution in Glengarry life , has seen many to this day houses the newspaper. 
changes during the past year. Those first editions of The Glengarry 

To begin with, the paper has taken on Joe News comprised four pages , with the 
Banks, a new publisher who comes from " meat" concentrated in the two inside 
The Almonte Gazette to replace Phil pages. Page 1, as was customary in that 
Rutherford, who purchased The Westport day , was solid "boiler plate," the already 
Mirror. And Lesley Cadham , who has been printed outside sheets being brought in from 
with The Glengarry News for about two the city . 
years, took over the editor's chair in 
November , replacing Dann Rogers. Janet 1he Glengarrian had been purchased by 
Clermont moved in to take over as a The News about 1905 and Alexandria again 

became a two-paper town in 1915 when J . 
reporter for Ms. Cadham. A . Laurin , then a member of The News 

And Dorothy Hodge-Renwick assumed staff, left to open his own office and publish the position of advertising representative , 1he Alexandria Times. That paper ceased 
formerly held by Brian Seguin . Sue Brent publication in 1955 and Mr. Laurin , who 
and Donna Topolmcki are also new addi-
tions to the advertising staff. served as mayor of the town through most 

But within this transition, one thing of the years of the Great Depression , died 
in 1959. always remains the same: A dedicated staff 

endeavors to accurately reflect community There were difficult days after the demise 
news in a quality newspaper. of our biggest industries and through the 

In 1892 The News started with a small years of the depressed thirties . Personal 
staff of dedicated people who laboriously funds of the editor many times were used 
set each story by hand , one letter at a time, to meet the payroll and only through his 
and reached the l 980 's with near state-of- dedication to his paper was The News able 
the-art computerized typesetting and to survive those bad economic times . 
graphic reproduction facilities . The oldest Youngest son of the Colonel , Eugene A. 
business in Glengarry , the newspaper is still Macdonald, entered the business 58 years 
enjoying steady growth . ago , just as the Depression was setting in 

The staff, too , has grown a great deal in 1929. He became the owner on the death 
over the years , keeping pace with the of his father , June 24, 1948. In successive 
newspaper's circulation, which now hovers steps , the subscription list was brought up 
around the 8,000 mark. to a paid-in-advance basis and was in-

The newspaper was founded by Glen- dependently audited , the format was irn
garry Liberals and it might never have seen proved and an editorial page was re
the light of day had politics in Glengarry introduced . Both the editorial page and the 
not been so hectic . Liberal partisans started newspaper as a whole have won numerous 
their own newspaper in 1884, but a few national and provincial awards. Four more 
years later new owners shifted that publica- were awarded this year. 
tion to a clearly Conservative philosophy Mr. Macdonald, who served as editor and 
and it became necessary to repeat the pro- publisher, retired, due to ill health, in 1980. 
cess in the name of Grit party politics. Emile Hurtubise, a senior member of the 

Thus , 1he Glengarry News got its start: staff, took over as publisher , with Anna 
the eaper being owned by a joint stock com- Margaret MacDonald as editor. 
pany. Shares valued at $10 were sold Three years later, Mr. Hurtubise also 
throughout the county and to influential ex- retired and was replaced as publisher by 
Glengarrians of the same political faith . Phil Rutherford , a native of Perth, who con-

F. J . Jewell was brought in from Toron- tinues to hold the post. Mrs. MacDonalu 
to to guide the fledgling paper in its first retired in 1984 and was replaced by Bruce 
months , the office being located in the block Haye~, who moved on to the Prescott Jour
now housing Sauve Real Estate . A. G . F. nal in 1986. He was succeeded by Dann 
Macdonald , son of Hon . Donald A. Mac- Rogers , who accepted a posJtion with a 
donald , was associated with Mr. Jewell and Montreal-based business publication , in 
on the latter's resignat10n four months late.I\, ovember . 
Mr. Macdonald assumed 'the editorship, a Lindsay Cameron , previously ~f!lployed 
post he was to fill for more than 50 years. ·. by a daily newspaper in Thunder Bay and 
Within a few years , Mr. Macdonald was to Cornwall , is sa les manager 

MAKING YOUR GARDEN GROW 
SINCE 1964! 

Come grow with us! 
We_ carry a wide variety of lawn and garden 
supplies, bedding plants, perennials and hanging 
baskets. For your convenience we have a complete 
line of nursery stock, fruit trees, shrubs, evergreens, 
etc. We also offer professional landscaping and 
landscaping supplies. 

• Q:uthier's 
IAt'eenhouse 
uarden Centre 

• Rb *1. Currv .Hill . .... A • • • • ~ 347-2237 l"V IT .,,e.A•-1 • 
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A CENTURY 
OF SERVICE 

NEW FORD DEALERSHIP: Since the Ford-New Holland merger, the 
Campeau fa mily is pleased to be able to add the full li ne of Ford Trac
tors to their extensive inventory Pictured here grouped around a new 
Ford 4610 are from left Andre Campeau, Fernand Campeau (in the driver's 
seat), Pierre Besner, Marie and Pierre (Peter) Campeau . 

We've come a long way since 
Clovis Campeau first opened for 
business in this location in 1888. 
The business and our family, after 
5 generations, has grown tremen
dously and the next generation will 
make it even better. 

THANKS TO YOU 
In 1987 we placed seventh out of all the New 
-Holland dealers in Eastern Canada. This 
tells us that you, our satisfied customers, 
have faith in our product and service. 
Thank you for helping us achieve this honor 

See Us For The Full Line of Ford Tractors, 
New Holland Equipment and 

Now We Are Carrying KVERNELAND Plows 

FORD 

FERNAND 
CAMPEAU 

et Fils Inc. 

Dalhousie Station , Quebec 

347-7511 .. 
• . . . . ....... . . . - "·r"···· . ........... · ....... ,.•. · ... • . 
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Electronics help this firm to 
match carpet to home decor 

Through hard work and determinat1on , 
Richard Ranger has made his store into one 
of the largest of its kind in the area. Tapis 
Richard Ranger started as a small operation 
and has grown into the thriving successful 
business it is today . 

Wh.en Richard Ranger lost his first store 
to fire he didn't give up. He moved opera
tions to a different location and started 
again. And he has moved the business 
several times because it kept outgrowing its 
space. 

The latest location is bright , airy and 
large and last year, a 5,000 sq. ft. 
warehouse was constructed to house the 
half-mil lion dollar inventory . 

Tapis Richard , which made its debut 
about nine years ago, as a carpet sales and 
installation business, has evolved into a one
stop decorating shop. And a new electronic 
machine allows salespeople to match your 
floor-covering or carpet with the rest of the 
room's decor . 

available. 
With so much selection , people could find 

making up their minds difficult, if not im
possible , but Richard Ranger's qualified 
staff are always willing to help out. They 
even have an interior decorator to assist 
customers in choosing the best basics for 
their homes. 

The store employs 14 qualified installers 
and six sales staff, says Mr. Ranger. "My 
staff is professional and experienced; the 
best team in the area and they are second 
to none." 

Last year, Tapis Richard was recogniz
ed as the Peerless Fashion showplace and 
the Armstrong Floor Fashion Centre. These 
titles are awarded for excellent performance 
and are hard-earned, said Mr. Ranger . 

Contracts have increased steadily during 
the last nine years and customers come from 
as far away as Ottawa and Montreal. 

The store sells everything for home 
decoration, from carpets and flooring to 
wallpaper and toilet seats. 

Over 400 styles and colors of carpets are 
Expansive warehouse was added last year 

Mr. Ranger has been involved with sales 
and installing carpets for over 18 years. He 
began as a sales person at Marcel TV and 
Furniture , where he worked for 10 years 
before opening Tapis Richard . 

Tapis Richard Ranger Carpets is located 
at 360 Main St. South . 

SERVING· GLENGARRY 
SINCE 1971 

WE MOVE MORE, FASTER 
With our 20 yard capacity tandem dumP. truck and boom. Our Case 4 x 4 
Extend-A-Hoe backhoe with 18 ft. boom for those hard to reach jobs. We 
have been serving the area's excavating needs for 17 years. 

To further serve your landscaping needs, we have recently purchased a Top
soil Screening plant to supply top quality topsoil, sand or gravel to meet all 
your construction and landscaping needs. This portable screening plant is 
also available to other contractors on a rental basis. 

SCREENED TOPSOIL 
Licenced septic systems, Basements, Driveways 

General Excavations ·and Trucking 
Sand-Gravel-Stone-Fill 

Free Estimates - Satisfaction Guaranteed 

ALLAN CRITES 
EXCAVATION LTD. 

Maxville, Ont. . . 

Jonathan Smith 

THANK 
YOU 

GLENGARRY . 

I would like to take this opportuni
ty to heartily thank all my trucking 
customers in Glengarry for their loyal
ty and patronage during the past year. 

I am always available to you and ready to 
discuss your trucking needs. 

I'm looking forward to seeing you again 
soon. 

CORNWALL 
TRUCK CENTRE (1986) LTD. lfflRNA~ONAl 

. :-:~?~ Sy~ney St. Cornwall . 933.-4425.or 347-7790. (Res.) 
• .... " ~ ........ . 

• 

• 

• 



'~ ""'19 The Glengarry News, Alexandria, Ont. Progress-Wednesday, April 20, 1988- Page 35 .,------------~~~~~~~~~~~~~~ 
ALEXANDRIA'S 

I 

DECORATING 
HEADQUARTERS 
Your One-Stop Decorating Shop «~ 

Sixteen years of flooring experience is working for 
you in the person of Richard Ranger, long known 
as the Floor Covering and Home Decorating expert 
in Alexandria. 

RICHARD RA,~GER 
Proprietor 

Richard presents his clients with only the best ... in 
merchandise, service, installation and advice. His 
new fully-computerized color-matching unit 
allows you to perfectly match or subtly highlight 
your carpeting with your home's interior. 

A decade ago, Richard started his own shop and 
5 years ago opened in new an(J, larger premises 
to accommodate his growing lines. 

This y_ear a new 5,000 square foot warehouse has 
been added to his shop allowing him to carry an 
even greater selection of carpeting and flooring 
and t~ buy in larger volume for even greater dis
counting to his discriminating customers. 

TAPIS 

RICHARD 

r 

THANK YOU 
Fi:om a one-man company, 10 years ago, to 
an 18 employee, 6 -vehicle operation to
day ... Our growth is thanks to you, our loyal 
customers and friends. 

We are always looking for ways to serve you better 

RANGER 
CARPET INC. 

360 ;\lain Street South . Alexandria 525-2836 

-

.-
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THANK YOU FOR A QUARTER -CENTURY OF LOYALTY 

Roy's Pontiac-Buick Ltd. in Green Valley 

Twenty-five years ago we first opened our doors as a Pontiac and Buick 
dealership ... and we've never looked back! 

Roy's has grown to become one of the largest GM dealerships in 
Eastern Ontario and Number 1 in Customer Satisfaction as recognized 
by the President's Triple Crown Award, the highest award a dealer
ship can achieve. This award is based not only on amount of sales, but 
most importantly by what you, our happy customers are saying about 
us. \ -e couldn' t have achieved this honor without the hard work and 
dedication of our staff. We are very proud of them! 

Since 1963 we have sold over 30,000 new and used cars and 
trucks to our many satisfied customers. We feel that the reasons 
for this success are: Our Super Sales Staff - Seven sales people 
are waiting to put you in the vehicle you want: Jerome Masterson, sales 
manager and Gilles Gareau, business manager along with Mike Gibbs, Barry 
McDonald, Chantal Titley-Rozon, Donald (Sonny) Menard and Frank 
Paquin. 

Our Award-Winning Service Department - Staffed by Gerard Decoste, ser
vice manager, D .J. McDonald, assistant service manager, Remi Sauve, service 
adviser, Gabe Poirier, bodyshop foreman, Denise Lemieux, customer service co
ordinator and Serge Charlebois, u;laims clerk. Our se-rvice department has 19 bays, 
the latest in electronic analyses e~uipment and is staffed by 9 mechanics plus 7 

See the lady or the boys at ... 

Roger Roy, president 
bodywork experts and our own preventive maintenance technicians. 

Our Comprehensive Parts Department: - The domain of Hubert Carriere and 
his two assistants who pride themselves on getting you the exact part you need 
with a very fast delivery time of24 hours on special orders. We also have a fleet 
of 7 courtesy cars, a flatbed float truck, a heavy-duty towing truck and a parts 
delivery truck. 

Our Administration Department - headed by Carol St. Laurent and ably staffed 
by Luc Pelletier and Claire Menard keeps it all running smoothly. 

Supplier of Driver Education vehicles to GHDS / ESRG 

DAILY RENTALS NOW AVAILABLE 

PONTIAC 
BUICK 

t ~iSIDENT'S (ft TRIPLE iWN 
GARAGE (Green Valley) LTD. GMC Trucks 

00 =~l~~~WN Green Valley, Ont. We trea,t you f!gJUJ.IIY 525_2300 

• 
.. 

• 
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